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BACKGROUND REVIEW 


Mr. Wuirtren. Gentlemen, I had hoped to go into this matter of 
your sales program somewhat more in detail earlier, but the conditions 
of our hearings have been such, based on the fact we were waiting for 
the farm bill to pass, that we have been delayed for an extended period, 
and then we have been rushed; but the action of yesterday has made 
it imperative that this committee go into details of your actions in 
connection with Commodity Credit Corporation stocks, or what | 
conceive to be your nonactions. 

I would like to review briefly the background of this matter. 

The Commodity Credit Corporation, when it was set up, provided 
for the sales of commodities to which it might take title generally 
on the domestic market at the investment price plus reasonable carry- 
ing charges. 

The charter of the Commodity Credit Corporation permits the sale 
of Commodity Credit Corporation stocks in world markets at such 
price as it may take to move it or at competitive prices. 

For some years, as chairman of this subcommittee, I have con- 
sistently urged the Department to offer the commodities produced by 
the American farmers on the world market at competitive prices. 

For the record I will include a tabulation showing the dates on which 
we finally got the Department to first offer some commodities on a 
competitive basis, and information, which comes from your own 
records, as to the progress that was made in connection with those 
sales. 

(1) 





2 


During the period the Commodity Credit Corporation flatly refused 
to offer the commodities produced by the American farmers on the 
world market on a competitive basis, the Department of Agriculture 
reduced the acreage of American farmers. Our records show that 
from June 1952 to July 1955 the Department of Agriculture cut the 
cotton acreage by 35 percent. During that same period, the wheat 
acreage was cut 25 percent. 

(The information referred to is as follows:) 
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Mr. Wuirren. Our hearings also show that after we cut ‘that 
acreage we did not thereby cut the world supply, but our acreage 
simply moved overseas. 

SALE OF COTTON 


Last January 11 we had the Secretary of Agriculture, Mr. Benson, 
before this committee, at which time I pointed out again that he had 
unlimited authority to sell in world trade on a competitive basis the 
large amounts of cotton he had on hand and which today is equal to 
about 6,700,000 bales, as I understand it, but that not a single bale had 
been offered. 

At that time the Secretary of Agriculture, Mr. Benson, said that in 
failing to offer this cotton for sale in the world market, he was following 
the recommendations of the ‘‘trade.”’ 

We investigated who the “trade” was, and our investigation dis- 
closed who a considerable number of the trade happened to be and 
their influence and weight in the various organizations. I would like 
to ask that the pertinent facts be included in the record showing who 
these international operators are who carry such a heavy weight in 
the “trade.” 

(The information is as follows:) 


Anderson, Clayton & Co., the world’s largest merchandiser of cotton, had an 
indicated $16,021,000 invested in Mexican plants and equipment as of July 31, 
1954. This company also has subsidiaries in Peru, Brazil, Argentina, Paraguay, 
and Egypt, Foreign plants of Anderson, Clayton & Co. include 15 cotton com- 
press and warehouse units, 22 oil mills, and 112 cotton gins, the majority of these 
being located in Latin America. Anderson, Clayton & Co. operations in Brazil 
were started in 1934 and it has been reported that the growth of the cotton-growing 
industry in Brazil is largely the result of the activities of this company. 

Hohenberg Bros. Co., of Memphis, Tenn., through an affiliated company, 
Empresas Hohenberg 8. A. de C. V., operates 8 cotton gins in Mexico and makes 
a and harvesting loans to farmers. During the past year Hohenberg 
3ros. Co. started operations in Guatemala and Nicaragua. It is reported that 
80 percent of this company’s export sales will be from foreign cotton growths. 

Cook & Co., Inc., of Memphis, Tenn., through foreign affiliates operates 8 gins 
in Mexico and handles about 100,000 bales of Mexican cotton annually. 

George H. McFadden & Bros., of Memphis, Tenn., through Mexican subsidiaries 
maintains 8 cotton gins in the large producing sections of Mexico and expects to 
handle about 95,000 bales of Mexican growths in the crop year 1954-55. Mce- 
Fadden & Cia., Ltd., a subsidiary, operates gins in Brazil at six locations and a 
warehouse at Sio Paulo. Loans are made to producers, ginners, and cooperative 
cotton organizations and in 1954 this company handled about 100,000 bales of 
Brazilian cotton. 

In the Central American countries of Nicaragua, El Salvador, and Guatemala, 
Weil Bros. Cotton, Inc., of Montgomery, Ala., through a Panamanian subsidiary 
Algodonera Weil, 8. A., handles a major part of the cotton export from these three 
countries. 

W. R. Grace Co. jointly operates the largest cotton mills in Peru and is active 
in the buying and exporting of cotton in that country. Overall, the Grace 
company’s Latin American affiliates produced 97,600,000 yards of cotton, rayon, 
and woolen fabrics in 1954. 


Mr. Wuirren. Last spring the Department represented to this 
committee that by August of last year this committee could expect 
the Department of Agriculture to start moving cotton in world trade 
on a competitive basis. I was privately urged by folks high in the 
Department not to take exception in my report and not to make this 
an issue, but to ride along on the matter, and I could expect a sales 
program in a short time. 

You are familiar with the action the committee took in its report 
last year, and I would like to include it in the record at this point. 
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(Pertinent excerpts from the report are as follows: ) 


After full hearings and thorough consideration of the many problems resulting 
from the large stocks of commodities carried by the Corporation, the committee 
is convinced that a change in basic sales policy must be made and a strong and 
affirmative sales program must be developed. Testimony presented to the 
committee indicates that the present program for disposal of these commodities 
is largely limited to barter, sales for foreign currencies, and donations. The 
hearing records on this point are full of such terms as ‘‘removal,”’ ‘“‘disappearance,”’ 
“barter,”’ “giveaway,” and “‘disposal,”’ with a complete lack of reference to plans 
for the sale of commodities for dollars, as authorized and contemplated by the 
Corporation’s basic charter. 

In order to enable the Corporation to establish an effective sales program, the 
committee has earmarked $2 million of the administrative funds for this purpose. 
It believes that the employment of an experience sales manager and the estab- 
lishment of a proper sales organization to move these stocks into world markets 
on a competitive bid basis will result in saving hundreds of millions of dollars. 

One of the primary arguments given in support of flexible price supports is the 
need to reduce the Government’s investment in farm commodities. Figures 
available from the Department indicate that savings which might result from 
lowered support prices are being fully offset by the very heavy storage costs 
resulting from the Corporation’s failure to keep its stocks moving into normal 
channels of world trade at prices which will sell them. ; 

In addition to removing one of the most serious threats to our agricultural 
programs, this establishment of such a sales policy should make possible substantial 
savings in storage and warehousing charges. As discussed elsewhere in this report, 
approximately half of commodity losses in recent years are represented by storage 
and warehousing charges. In fiscal year 1954, storage, warehousing and trans- 
portation charges totalled $224 million, and the Department estimates that such 
costs will exceed $263 million during the fiscal year 1955. 


Mr. Wuirren. You are also familiar with the fact the Secretary of 
Agriculture said my report was politics, and he went to the Senate 
and had those provisions taken out of the bill. When we went into 
conference, those provisions were reinstated. The conference report 
was siened by all Members of the Senate and House, Republicans and 
Democrats. 

Then we got a notice from the Department that beginning the 
first of this year they would try to sel] 1 million bales of cotton. That 
million bales, as designated by the Secretary, perhaps by coincidence; 
was the shortest staple you had, which was one type of cotton which 
did not compete with Anderson-Clayton, E. W. Cook Co., and other 
American interests which have expanded so greatly in Mexico and 
South and Central America. 

You sold that million bales in less than 2 months for dollars. From 
that time until recent weeks we could not get further action from the 
Commodity Credit Corporation toward moving cotton, though they 
were constantly making statements they would regain world markets. 
It was represented if you sold any cotton you would not sell it for 
delivery until after August 1. 

Now I understand that on yesterday or the day before you opened 
bids on another block of this cotton. 

I want to go into the background a little farther, and I hope you 
folks can see what I am talking about, because your action seems to 
be either influenced by the trade or from a lack of understanding on 
the part of the Department officials as to what Congress was insisting 
upon. 

As long as we held cotton at a fixed price in world trade, it con- 
stituted an umbrella. The record will show how much foreign 
expansion occurred while we held this umbrella. I could cite numerous 
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speeches by the Secretary of Agriculture in which he cited the damage 
this umbrella was doing to the American cotton farmer. 

What this committee has urged is that you sell cotton and other 
commodities on a competitive basis to protect the American fafmer’s 
acreage, and that you control the effect on the market by how much 
you offer and how often you offer it. When you offer a large quantity 
of cotton with a floor under it, you are only lowering the umbrella, 
but you are still holding the umbrella. 

I want to repeat again what I have urged with the backing of this 
committee: Offer limited amounts and sell. As you sell, judge what 
your future actions can be. Regulate sales on a small enough scale 
so that you will have folks who can buy it and will get it overseas. 
If you should offer it in large quantities, more than what the prospec- 
tive purchasers can buy, you would drive out competition and would 
fall into the same mistake that ruined the cotton farmers of the United 
States. 

You all recall your own survey of last year which showed that 
55,000 cotton farmers were put out of business last year. That situa- 
tion got very, very serious with me. If you don’t sell we will have 
to give consideration to force. 

One thing we could do would be to write a provision that you 
could not use a dollar to limit an American farmer’s acreage in any 
commodity you refused to sell. 

Again, when you fix a floor you have fixed a ceiling. 

I want to point out all the facts I have at my command before I 
ask for your report. 

It is my information that the Anderson-Clayton Co. recommended 
against sales before you sold the 1 million bales. They are certainly 
a big part of the ‘‘trade,”’ who the Secretary said advised against sales 
last year, and whose advice he said he was following. 

Notwithstanding that opposition, it is my understanding Anderson- 
Clayton bought almost one-half of this first sale of 1 million bales. 

Mr. DanieE.s. 346,000 bales. 


PURCHASERS OF COTTON OFFERED FOR SALE 


Mr. Wuirten. I would like you to put in the record who bought 
this million bales. It is my understanding Anderson-Clayton bought 
about half of it and still has 150,000 bales on hand. 

(The following information was supplied later:) 








1. 


9 


3. 
4. 
5. 
3. Otto Goedecke 


20. 


26. 


29. 
30. 


32. 
33. 
34. 
35, 
36. 
37. A 
38. 
39. 
40. 


3. 8. B. Locke & Co 


5. Allenberg Cotton Co., 


3. Chickasaw Cotton Co 
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Purchasers under 1-million-bale cotton for export program 


Purchaser 


Geo. H. ! 
Hohenberg Bros. & Co 
Cook & Co., Inc. 

Volkart Bros., Inc 


H. Molson & Co___-- 
. A, Campdera & Co., 
. Crespi & Co-_-- ive 
. RB. L. Dixon & Bro., ‘Ine. 
. Steinberg-Martin & Co., 
. Weil Bros. Cotton, Inc 


. E. F. Creekmore & Co., 


f Pes SEE ica dose bewebewesanbseanddauwdedsss 
he 
. Cotton Import & Export Co 
. Farris & Co 
Grunow-"' ogg Co 
Ee = eee 
. A. Lassberg & Co.. 
H, E. Vaugh & Co 
. Starke Taylor & Son_- 
. Manget Bros., Ine 
E. M. Kilgore 
. Eugene B. Smith &C 0., 
. V. A. Maudr & Co 
H. R. Gould & Co 
P. G. Pauls & Co 
‘ an & Co 
D. Felder & Co--- = 
ng Oo icceicnnccace once 
C. Stubblefield & Co 
Ernst Cohn & Co 
G. O. Daugherty & Co 
. D. Brown & Co 
Frank Oakes & Co 
Reinhart Co-_-- 
Vernan M. Murp! ly ‘Cotton 
. Toyo Cotton Co 
. Hannay Bros 





44. L. C. Lowe..- 7 a 

45. R. T. Hoover & Co., Ine. ; 

46. R. G. Sharp & Co sesiitat ‘ 

47. D. E. Japhet & Co., Inc....._..--- . 
48. Gosho Cotton Co___. : 
49. J. S. Tissington . 

SD. We. 0 OY Be OO: g icccccuswscecs Sabah 
51. Louis Shwarts Cotton Co es 


52. Thomnson Cotton Co i 

Ne EAR OS ee ee ees 
mm, MM. Aure @ Co., Ibs. .........- : paeon des 
i a a a 
oe A OS Ee ee ee ‘ mace 
57. Miller & Co ; « ieee 
58. a. J. Stoneham & Co Gan hae aad 
Mf A EE 6 ee eee eee 
60. Williarns IOI occa wards ak hacks ecieaanin 
61. S. Y. West & Co aida demos coeere 
62. Robert 8. Cherry, Jr- 


’ per Mat ason Smith & <1 Ua Iga ctin  as 


Houstor 
eutl 
Memphi 

do 


New Orle: ans, La 
Hallettsville, 
Tex 


Dallas, 
..do 


Houston, 


1, 


is, 


LS 


Houston, T 


Memphis, Tenn 


..do 
Galvest¢ 
Dallas, 


Austin, 
Dallas, 
do 


Newnan, 
Muskoge 
Dallas, Tex 
| Houston, T 
New Orleans, 
Houston, Tex 


yn, 
Tex 


Tex 
Tex 


1e 


T 


Ga., 
, Okla 


Location 


ex 


Rica thaca tg a te 
Nia laa 


ex., and Montgomery, 
ex 


Ala. 


‘Tex 


ia., and New Orleans, La 


ex 


ae 


Ss eae 
..do an ‘ , 

GR na bln enk giana pabmes ox . 
ge ee eee ae 
New York City.------ he 
Kenedy, Tex_..----- : 

Dalles, Tx. . ...<s-.- i a 
POTN, TN niece ceawean ncn . 


Houston, T 


Harlinge 
Tex 


Dallas, 
do 


Memphis, 
Corinth, 
El Paso, 
Lubbock, T 


n, 


M 


Houston, T 


Dallas, 


Muskogee, Okla_ 


Dallas, 


Corsicana, 
Beverly Hills, 
Menphis, 


Dallas, 


Tex 


Tex 


Tex 


Memphis, 


do 


Houston, 
Tex 

yint, 
Tenn 


Dallas, 
Mills P¢ 


Memphis, 


do 


Pine Bluff, Ark. 
New Orleans, 
Tex. 


Dallas, 


— 


Tenn 


Te 


Tex 


Tenn 


ex 
Tex 


iss 
idaralsi ks distin ss Gurate Redes atiees 
ees 
dd ctmracsticandecesedend 


Calif. 


Tenn.. 
Dei ac aoneieeeeaiaae 


Tex 


Rite ee ee eo 


| 








Number 
of bales 


346, 
103, 507 
80, 237 
4, 994 
, 931 
, 569 
i, 924 
i, 207 
22, 27 
, 668 
3, 500 
524 
, 863 
, 693 
, 803 
, 460 
, 298 
, 010 
, 947 
, 247 
, 838 
, 660 
, 332 
, 970 
, 278 
887 
7, 158 
267 
), 190 
5, 582 
, 005 
917 


254 


Pee RR Re DN www ae 





41 > 
300 
295 
262 


255 
199 
110 


100 


1 1, 000, 362 





! Although sales according to the press releases issued by the New Orleans CSS conmodity office totaled 
1,000,362 balcs such releases were subsequently corrected to s how adjust nents due to errors and o nissions 


an 


d only 1 million bales were actually sold. 


However, 


such corrections indicated bale figures only and 
did not show the quality of the cotton or the firms or persons whose purchases were adjusted. 
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Résumé of sales 
Price range | Price range 
| (basis M-15/16 a Bales of | y; | (basis M-15/16 
inch at port) Date cotton sold | Firms inch at port) 
cents per pound lcents per pound 


| Bales of 


in 
cotton sold Firm: 


a ee danintgas |. cea ia 


25.50 to 28.02 || Feb. 7 107, 130 | 44! 25.80 to 27.63 

41 25.50 to 26.75 || Feb. 14_-- 82, 154 35 | 25.50 to 26.32 

25.50 to 26.80 || Feb. 21 : 85, 641 | 22 | 25.53 

, 750 50 25.50 to 26.92 || Feb. 28... _-. 109, 578 | 13 | 25.60 
5.55 to 26.40 ; 


Mr. McLarn. We would not know how much they have on hand. 

Mr. Wuirren. It came to me from a reliable sorce over the tele- 
phone a moment ago. It would seem to me that by fixing the floor 
as it is reported you have would mean a profit of about $13 a bale or 
a $2 million profit to Anderson-Clayton. You have held the ceiling 
over that 150,000 bales Anderson-Clayton has and given them pro- 
tection. , 

I think you realize why I asked you down here. I want to know if 
your refusal to sell 600,000 bales yesterday reflects the recommenda- 
tion of the “trade,” the State Department or whether you were ex- 


ercising your best judgment, and what you are going to do from now 
on. 


REGULATIONS AND TERMS OF OFFERS OF SALES OF COTTON 


Now I would like to have included in the record the regulations 
under which you moved this 1 million bales, together with the terms 
and conditions and copies of the contract. 


And I would like copies of the contract and the regulations in this 
new sale. 

Then I would like you to tell me why, when the other one moved so 
well, you changed it. 

] want that inserted in the record. 


(The following information was supplied in connection with the 
sale of 1 million bales of cotton :) 


[Press release, August 13] 
UNITED STATES DEPARTMENT OF AGRICULTURE 


USDA To ContTINUE Basic Corron Export Poticy; CCC May SELL SomE LOWER 
* QUALITY STOCKS 


Secretary of Agriculture Ezra Taft Benson announced today that no material 
change is planned in United States export policy for upland cotton for the 1955-56 
marketing year, but that the Commodity Credit Corporation may offer to sell for 
export during the year on a gradual basis not more than a million bales of its 
lower quality short staple stocks on an open competitive bid basis. In making 
this announcement, the Secretary acted under authority vested in him under 
existing legislation. 

Sales of cotton from the bulk of stocks in CCC inventory will be continued on 
the same basis as during the past marketing year. This cotton will be offered for 
sale for export on a competitive bid basis, but at not less than the higher of the 
domestic market price or 105 percent of the current cotton price support level 
plus reasonable carrying charges. 

Later in the marketing year, not more than a million bales of CCC stocks of 
lower qualities may be offered for sale for export on an open competitive bid basis. 
The limited sales of these special qualities might be made at prices somewhat below 
the minimum price limitations which control most CCC sales. Short staple 
stocks are in overabundant supply in relation to market requirements, and they 
are rapidly increasing at present price levels. 

However, no such special sales will be made before January 1, 1956, after the 
major part of 1955 production has been harvested. After that date, sales would 
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be made only at times and in quantities which would avoid material interference 
with regular marketing programs, 

This program is in line with the President’s statement of September 9, 1954 
which said in part, “The United States cannot be satisfied with the position of 
holding its own supplies off the market and accumulating surpluses while other 
countries dispose of their entire production. Accordingly, the United States 
will offer its products at competitive prices. At the same time, the United States 
will not use its agricultural surpluses to impair the traditional competitive posi- 
tion of friendly countries by disrupting world prices of agricultural commodities.” 

Commenting on the export announcement, Secretary Benson said, ‘‘RBeeause 
of the present and past price-support programs, the United States has been slip- 
ping from its normal and historical position in world cotton trade. Our cotton, 
especially of some grades and staple lengths, has not been competitive on world 
markets. Latest estimates are that our total exports for the 1954-55 marketing 
year, which just closed, totaled only about 3.5 million bales as compared with a 
much larger volume in past years. 

“CCC has several million bales of cotton in its inventory. By the time it 
completes the takeover of 1954-crop loan stocks this fall, the total of the Corpo- 
ration’s holdings will be around 8 million bales. 

“This 8 million bale surplus in Government storage overhangs the market. The 
situation is aggravated by the fact that the CCC stocks are out of balance, with 
a disproportionate amount of short staple cotton in relation to market demand. 
The fact that there has been no policy since the late 1940’s except to hold these stocks 
as a ‘residual’ supply has been the most disturbing market factor in the cotton 
world. 

“We hope to move some of the lower quality CCC inventory stocks, for which 
there is no effective market demand at present prices, through a limited export 
program after the first of the year. We would make such sales on a gradual basis. 

“Careful consideration has been given to the possible effect of more competi- 
tive cotton exports on our domestic textile industry, through increased competition 
if foreign mills can get United States cotton at lower prices. The limited export 
program for special qualities will not result in a material change in the overall 
situation for domestic mills. Foreign textile manufacturers can now get lower 
priced cotton anywhere in the world. We do not believe that the moderate broad- 
ening of United States export plans makes it necessary or advisable to impose 
special quotas on the import of cotton textiles. 

“Raced with the growing cotton problem, we have been making every effort to 
find ways of keeping up our shipments and maintaining a fair share of world 
markets, through programs which have been available. The Department of 
Agriculture has issued authorizations for the shipment of more than 600,000 bales 
of cotton between August 1 and December 31 this year, under the provisions of 
title I of the Agricultural Trade Development and Assistanee Act of 1954 (Public 
Law 480). In addition, the International Cooperation Administration (formerly 
FOA) has authorized shipment by December 31 of over a half million bales under 
its programs. 

“Cotton shipped abroad under these special programs goes largely to those 
countries and people to whom cotton in anything like adequate amounts is not 
available otherwise. World per capita consumption in 1953 was only a little over 
6 pounds, as compared with almost 28 pounds in the United States. In some 
regions, the amount of cotton available has been even less than the ‘6 pounds per 
capita’ world average. We will continue to implement these programs effectively. 

‘These special programs, however, are temporary measurse to meet emergency 
needs. They are not a substitute for dollar sales. Getting back to our normal 
share of commercial exports in world cotton trade is basie in long-term solutions. 
The limited program to move some lower qualities of CCC stocks will be a start in 
that direction. 

“The action will not be taken as permanent policy. but rather as an interim step 
until price-support levels can be adjusted so that United States cotton is in a more 
competitive position. 

“We are announcing our cotton export policy in anticipation that Congress, at 
its next session, will take action to encourage farmers to produce the grades 
and staples of cotton most desired by both the domestic and export markets 
and to permit adjustments in price-support levels which will put our cotton in 
a more competitive position with synthetic fibers and with foreign growths of 
comparable quality. 

“Congress has been giving very close attention to the cotton problem. During 


recent months several bills were introduced which would permit greater flexibility 
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in pricing and provide wider marketing opportunities. Some of these bills were 
passed by the Senate before adjournment of the first session of the 84th Congress. 
Plans to broaden our export program are in line with congressional thinking and 
will lend support for action by Congress at the next session.” 


[Background Statement, August 13] 
THe CoTrron PROBLEM AND First Steps TowarRp SOLUTION 


The United States faces a serious situation with cotton. The problem is more 
difficult because cotton is a world crop, produced and used in many countries. 
The policies and programs of a major producing country inevitably affect the 
rest of the cotton world. 

It has been apparent for some time, however, that something would have to be 
done to reverse recent trends and move toward ultimate solution of the basic 
problems. Failure to do so would simply build up more trouble for the future 
not only in the United States but also throughout the rest of the free world. 

The administration has been concerned with the cotton situation for 2% years, 
and it has done everything it could to move cotton under existing programs. This 
includes authorizations to ship substantial quantities under the provisions of the 
Agricultural Trade Development and Assistance Act of 1954, the operations of 
the International Cooperation Administration, and other special programs. 

Congress has shown an increasing awareness of the growing cotton problem, 
especially during recent months. Several bills which would permit greater 
flexibility in pricing and more marketing opportunities were introduced, and some 
were passed by the Senate before adjournment of the first session of the 84th 
Congress. 

The heart of the cotton problem is centered around inflexible provisions gov- 
erning both price support and sales policies. ‘They have resulted in a steady loss 
of markets, mounting carryover stocks of United States cotton, mounting surplus 
holdings in Government storage, and serious loss of acreage by cotton producers. 

The present cotton program, as carried out under the provisions of controlling 
legislation, has set price supports on upland cotton at 90 percent of parity, the 
maximum of the flexible range—and without much chance of material downward 
adjustment under the present formula. The levels at which Government stocks 
of cotton can be sold domestically for unrestricted use are also set rigidly by 
legislative provisions. In general, these minimum levels are at 105 percent of the 
current price-support level plus reasonable carrying charges. And since the late 
1940’s, all export sales prices have been tied to these same minimums. United 
States cotton has not been competitive in world markets. In effect, it has been 
only a “residual supplier.” 

Pending action by Congress to adjust basic legislative provisions, and pave the 
way for better balance in production and marketing, the administration has been 
giving very careful consideration to what might be done under present authoriza- 
tions. The objective has been to find ways of at least checking the continued 
buildup of surplus holdings, and to do it within the framework of sound domestic 
and foreign policy. 

The plan to offer limited amounts of lower quality upland cotton stocks from 
Commodity Credit Corporation inventories, for export sale later in the marketing 
year on an open competitive bid basis, is in line with this objective. It represents 
a gradual start toward a needed increase in the movement of surplus stocks. 

It is also in line with the President’s statement regarding export policy last 
September. At that time he said, ‘““The United States cannot be satisfied with 
the position of holding its own supplies off the market and accumulating surpluses 
while other countries dispose of their entire production. Accordingly, the United 
States will offer its products at competitive prices. At the same time, the United 
States will not use its agricultural surpluses to impair the traditional competitive 
position of friendly countries by disrupting world prices of agricultural com- 
modities.”’ 





THE SITUATION 


United States cotton production has dropped from 16.4 million bales in 1953 to 
an estimate of 12.7 million bales in 1955. 
In contrast, cotton production in other free world countries has gone up from 
13.9 million bales in 1953 to an estimated 16.4 million this year. 
While the United States has been cutting production sharply, other countries 
ne been increasing their acreage—and their share of total world cotton pro- 
uction. 
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Export developments have followed the same trends. In the 1920's, the 
United States exported an average of 7.5 million bales annually about 57 
arcent of world cotton exports. By the late 1930’s, this had dropped to 5.3 million 
ales, or 41 percent of world exports. During the 1945-53 period, United States 
exports averaged 4.2 million bales, or 37 percent of the world total. And now, 
for the marketing year just ended, United States exports are estimated at only 
about 3.5 million bales, or about 29 percent of world exports. 

The United States has been losing its normal and historical position in world 
cotton production and export. This trend, and the increase in foreign production 
and marketing, have been accentuated by policies of foreign governments in con~ 
trolling currency and adjusting export taxes. 

On the other hand, the trend has been the other way with regard to c¢ irryover 
stocks ust 1 each year at the beginning of the new production 
and mashetine season. From 1953 to 1955, United States carryover stocks just 
about doubled—going up from 5.6 aitinn, ‘pales to an estimated 11 million this 
year. Carryover stocks held by all other free world countries went down in the 
same period from 9.9 million bales in 1953 to about 8.8 million the first of this 
month. 

The United States is handling all of the increase in the free world carryover, 
plus a margin to permit other countries to reduce their holdings by more than a 
million bales. And this development has taken place in spite of mandatory 
production controls on United States cotton during the past two seasons. 








SOME RESULTS OF THESE DEVELOPMENTS 


United States cotton acreage has been cut drastically. From 25 million acres 
in 1953, it has dropped to about 17 million this year; a cut of around 35 percent. 

This cut in acreage—in potential cotton production—hurts the cotton farmer. 
It also hurts the economy of the entire cotton-producing regions, because of lost 
business and income. 

The overall development has also placed a heavy burden on the Government. 
The Commodity Credit Corporation has more than 6 million bales of cotton in 
its present inventory. When it takes over 1954-crop loan stocks later this fall, 
it will own about 8 million bales; almost enough cotton to meet our entire domestic 
needs, at present rates, for an entire year. A related problem is the fact that 
most of the more than 7 million acres shifted from cotton by the control program 
have gone over into other crops; many of them price-supported cash crops 
which are also in surplus. 

It will cost about $80 million a year just to handle and store that CCC stock 
of cotton. 

Another result of cotton-program operations is the effect upon general crop 
production in other countries. With United States export policy holding an 
umbrella over world cotton markets, the resulting higher prices have caused an 
expansion in foreign cotton production, as noted in the summary of the general 
situation. And in some countries shifts to cotton have been made at the expense 
of needed food crops. 


UNITED STATES EXPORT POLICY FOR THE 1955-56 MARKETING YEAR 


Exports of United States cotton during the 1955-56 marketing vear will be 
handled as follows: 

Stocks of cotton from the Commodity Credit Corporation inventory will be 
offered for sale for export on the same basis as during the past marketing year. 
Sales will be on a competitive bid basis, but at not less than the higher “of the 
domestic market price or 105 percent of the current support level plus reasonable 
carrying charges. 

After January 1, 1956, when the major part of the 1955 crop has been marketed, 
not more than a million bales of CCC stocks of lower qualities may be offered for 
sale on an open competitive bid basis. 

In the effort to check the loss of cotton export markets, all programs and oper- 
ations will be handled on a gradual basis. There will be no “dumping” of United 
States cotton on world markets. Other countries will be on notice that the 
United States finds it necessary to make a start toward more competitive market- 
ing of some of its heavy holdings of upland cotton. This can serve as a guide and 
aid for foreign countries in planning their cotton production. But the limited 
program planned for the year ahead should not have serious impacts on world 
cotton marketing. 
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Careful consideration has been given to the possible effect of more competitive 
cotton exports on our domestic textile industry, through increased competition 
if foreign mills can get United States cotton at lower prices. The limited export 
program for special qualities will not result in a material change in the overall 
situation for domestic mills. Foreign textile manufacturers can now get lower 
priced cotton anywhere in the world. We do not believe that the moderate 
broadening of United States export plans makes it necessary or advisable to impose 
special quotas on the import of cotton textiles. 

In taking steps to offer some CCC cotton of lower qualities on a more competi- 
tive basis, the Department of Agriculture is acting within the authority contained 
in existing legislation. It is doing so in anticipation that Congress, at its next 
session, will follow up the action initiated in recent months—encouraging farmers 
to produce the grades and staples of cotton most desired by both the domestic 
and the export markets, and permitting adjustments in price support levels which 
will put United States cotton in a more competitive position with foreign growths 
of comparable quality, and with snythetie fibers. 

Changes in basic legislative provisions and increased disposition of accumulated 
surplus stocks are primary needs. The limited export program will be a start in 
this direction. 


UNITED STaTES DEPARTMENT OF AGRICULTURE 
Washington, September 21, 1955 


USDA ConrirMs PLANS FoR SPECIAL CoTron Export PROGRAM AND ANNOUNCES 
FuRTHER DeTaiIL OF PROGRAM OPERATIONS 


The United States Department of Agriculture today said that a special cotton- 
export program, previously announced on a tentative basis on August 13, would 
be made effective after January 1, 1956. The Department also announced 
additional details of the special program, to clarify cotton-export policy as fully 
as possible at this time. 

In the general announcement last August 13, the Department said that sales of 
cotton from the bulk of the stocks in Commodity Credit Corporation inventory 
would be continued on the same basis as during the past marketing year. At 
the same time, however, it said that under a special program not more than a 
million bales of lower quality short-staple CCC cotton might be offered for sale 
for export after January 1 on an open competitive bid basis—possibly at prices 
somewhat below the minimum price limitations which control most CCC sales. 
As reported today, the Department has now decided definitely to put the special 
program into effect after the first of the year. 

Since the announcement in August, various questions have been raised regard- 
ing the provisions which will govern offers to sell under the special export program. 
Today’s announcement gives further details to help answer these questions and 
clarify the cotton-export situation. 

Under the special export program, CCC cotton stocks of all grades having a 
staple length of !1%.-inch or shorter will be made available for sale. No other 
qualities will be made available under the program. 

The identical bales of cotton purchased from CCC must be exported, in accord- 
ance with provisions of controlling legislation. No substitutions will be permitted. 

The purchaser of CCC cotton under the special program will be able to export 
the cotton on his own behalf, or cause the cotton to be exported through an 
arrangement with another person or firm. However, CCC will hold the purchaser 
of the cotton solely responsible for its export and also for submitting such proof 
of export, including a certification, as may be required by CCC. 

CCC will also require the purchaser to guarantee the export of any cotton 
sold under the special export program at prices less than the minimum for un- 
restricted use. The type of guarantee and the basis for determining the amount 
have not yet been determined. 

Cotton sold under the special program will not be eligible for delivery against 
sales financed through programs under Public Law 480 (the Agricultural Trade 
Development and Assistance Act of 1954). However, the cotton will be eligible 
for delivery against all other sales, regardless of the date of sale or the source 
of financing. 

Specific details of provisions governing the special cotton export program and 
the terms and conditions under which the cotton will be sold will be determined 
and announced at a later date—sometime before operations are scheduled to 
begin under the program. 


a 
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Unitrep STATES DEPARTMENT OF AGRICULTURE 
Washington, January 30, 1956 


Export or IpenticaL Bates ReaqurreED UNDER SpecitaL Corron Export 
PROGRAM 


The United States Department of Agriculture announced today that export of 
identical bales sold by the Commodity Credit Corporation will continue to be 
required under the special cotton export program for CCC-owned cotton having 
a staple length of fifteen-sixteenths of an inch or shorter. 

The announcement was made in answer to a number of inquiries following the 
recent enactment of Public Law 395, 84th Congress (approved January 28, 1956) 
under which the Department can either include or forego this requirement in its 
export sales programs for CCC-owned cotton. 

Department officials explained that when the special cotton export program was 
developed last fall, existing legislation required that the identical bales of cotton 
purchased from CCC be exported, and certain provisions of the program (princ?- 
pally those permitting the purchaser to reject below-grade cotton) were included 
because of this requirement of law. To change these provisions now, after almost 
half of the total amount of cotton offered under the program has been sold, is not 
viewed as desirable. Total sales under the program are limited to 1 million bales, 
and to date, 457,706 bales have been sold. 

The “no substitution” provision is generally considered to be working satis- 
factorily. To allow substitution now would cause substantial problems not only 
in program administration but also with respect to the domestic cotton price 
situation. 


UniTep States DEPARTMENT. OF AGRICULTURE, COMMODITY STABILIZATION 
SERVICE 
DECEMBER 9, 1955. 


ANNOUNCEMENT CN-EX-1 
SpeciaL Corron Export ProGram (1955-56) 
I. GENERAL 


Effective after January 1, 1956, Commodity Credit Corporation (hereinafter 
referred to as “‘CCC’’) will make available for sale for export only not more than 
1 million bales of cotton acquired in its price-support operations. Sales will be 
made on a competitive-bid basis through the CSS Commodity Office, Wirth 
Building, 120 Marais Street, New Orleans 16, La. (hereinafter referred to as the 
“‘New Orleans office’). The New Orleans office will issue a sales announcement 
(identified as announcement No. NO-—C-—7) which, together with this announce- 
ment, constitutes the terms and conditions under which the cotton will be sold 
and exported. The New Orleans office will also issue and distribute for a nominal 
fee a catalog, including additions and deletions thereto. Any cotton in inventory 
and listed in the catalog having a staple length of fifteen-sixteenths inch or 
shorter will be available for sale. Information pertaining to the operation of the 
program may be obtained from the New Orleans office. 


II. EXPORT CONDITIONS 
A. Exportation of cotton 

All cotton sold hereunder is sold upon the condition that the purchaser exports 
or causes to be exported to a foreign country (Territories and possessions of the 
United States are excluded) the identical bales of cotton purchased from CCC 
(hereinafter referred to as ‘“‘the cotton’’). While the purchaser may arrange to 
have some other person or firm export the cotton, the responsibility for such 
exportation cannot be transferred; and CCC will hold the purchaser solely re- 
sponsible for its export; and satisfactory evidence of exportation of the cotton 
must be submitted by the purchaser. 

Cotton sold hereunder will not be eligible for shipment as offset cotton under 
Proclamation 2544 of the President of the United States or for delivery against 
sales financed through programs under Public Law 480 (the Agricultural Trade 
Development and Assistance Act of 1954). However, the cotton will be eligible 
for delivery against all other sales, regardless of the date of sale or the source of 
financing. 
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B. Time for export 


The cotton must be exported not later than 6 months after the date the draft 
is drawn by CCC against the purchaser for payment for the cotton, except that 
the cotton must be exported not later than November 1, 1956. An extension of 
the period for export may be granted by the director of the New Orleans office, 
before or after the expiration of such period for export, if he determines that the 
purchaser has been or will be delayed in exporting the cotton by a cause beyond 
the purchaser’s control. 


C. Satisfactory evidence of exportation 


The purchaser must furnish to the New Orleans office satisfactory evidence of 
the exportation of the cotton. Failure of the purchaser to furnish such satisfac- 
tory evidence of exportation within 30 days after the final date for exportation, 
determined in accordance with subsection B above, shall constitute prima facie 
evidence of failure to export. Evidence of exportation of the cotton, to be satis- 
factory under the program, must meet the following requirements: 

(a) Separate documents must be submitted for each export sale against which 
any of the cotton is shipped, and all documents covering any one such sale must 
be submitted at the same time. 

(b) If the cotton is exported to Canada or Mexico, the purchaser shall furnish 
two copies of the railroad bill of lading under which the cotton is shipped and an 
authenticated landing certificate, in duplicate, issued by an official of the govern- 
ment of the country to which the cotton is exported, showing the number of 
bales, marks, the place and date of entry, and gross landed weight of the cotton, 
and the name and address of both the person who exported the cotton from the 
United States and the person to whom it is shipped. 

(c) If the cotton is exported to any country other than Canada or Mexico, the 
purchaser shall furnish two nonnegotiable copies of either an onboard ocean bill 
of lading, or a port or custody bill of lading with onboard endorsement. The bill 
of lading must show the number of bales, marks, and gross weight of the cotton, 
the date and place of loading, the name of the vessel, the destination of the cotton, 
and the name and address of both the person who exported the cotton and the 
person to whom it is shipped. 

(d) Copy of tag list, sworn to by the purchaser as true and correct, showing 
warehouse receipt numbers under which the cotton is purchased from CCC and 
numbers under which exported, if different. The tag list should include only the 
cotton purchased from CCC. 

(e) The documents specified above must be filed with the New Orleans office 
not later than 30 days after the date of the landing certificate, onboard ocean bill 
of lading, or onboard endorsement of port or custody bill of lading. An extension 
of time for submission of such documents may be granted by the director of the 
New Orleans office if he determines that the purchaser has been or will be delayed 
in submitting such documents by a cause which the director of the New Orleans 
office determines to be beyond the control of the purchaser. 

(f) The purchaser shall also furnish promptly any additional evidence of ex- 
portation which may be requested by the director of the New Orleans office. 


D. Cotton destroyed or damaged 


If the cotton is loaded on a vessel for shipment to a foreign country and is 
destroyed while on board such vessel, for the purposes of this program, the cotton 
shall be regarded as having been exported. If the cotton is destroyed or damaged 
prior to export to the extent that it cannot be satisfactorily reconditioned to fulfill 
an export sale as determined by the director of the New Orleans office, the pur- 
chaser will not be required to export the cotton; provided, that if the purchaser 
receives payments in connection with the cotton for such destruction or damage, 
any amounts received for the cotton, including salvage and insurance proceeds, in 
excess of the amount paid to CCC for the cotton, shall be promptly paid by the 
purchaser to CCC. 

III. PERFORMANCE GUARANTY 


The purchaser shall furnish, prior to delivery of the cotton by CCC, a cash 
deposit, performance bond, or performance type letter of credit, acceptable to 
CCC to guarantee performance under the program. Such deposit, bond, or letter 
of credit shall be in an amount at least equivalent to $10 for each bale of the 
cotton delivered by CCC for which, at any one time, satisfactory eivdence of 
exportation has not been submitted. 
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IV. PRICE ADJUSTMENT 


CCC sells cotton for unrestricted use at not less than the statutory minimum 
sales price for sales for unrestricted use (105 percent of the current support price 
for such cotton plus reasonable carrying charges) or the domestic market price, 
whichever is the higher. Sales of cotton by CCC for export use are not subject 
to the statutory price restriction. Sales of cotton under this announcement may 
be made at reduced prices and are made upon the condition that the purchaser 
exports the cotton in conformity with the requirements of this announcement. If 
any cotton sold hereunder is not exported in conformity with the requirements of 
this announcement, or if exportation is made and any of the cotton exported is 
reentered into the United States or any of its territories or possessions, whether or 
not such reentry is caused by the purchaser, the sales price with respect to the 
quantity which is not so exported or is reentered shall be adjusted upward by the 
amount that such sales price is exceeded by the higher of CCC’s statutory minimum 
sales price for unrestricted use, as determined by CCC, or the domestic market 
price, as determined by CCC, for such cotton on the date of sale. The total 
amount of any upward adjustment of the sales price shall be paid by the purchaser 
to CCC promptly upon demand. Upon payment of such amount, the cotton shall 
be available to the purchaser for unrestricted use. 


V. RECORDS AND REPORTS 


The purchaser shall make available to CCC, from time to time, upon CCC’s 
request, such information and reports and such of the purchaser’s and such of his 
affiliates’ and subsidiaries’ books, records, and accounts, and other documents 
and papers, as CCC may deem pertinent to any transaction hereunder. Specific 
reporting requirements subsequently prescribed shall be subject to approval of 
the Bureau of the Budget pursuant to the Federal Reports Act of 1942. 

F. Marton Ruopes, 
Director, Cotton Division, 
Commodity Stabilization Service. 
Approved: 
Joun H. Dean, 
Acting Vice President, 
Commodity Credit Corporation. 


NOTICE TO EXPORTERS 


The Department of Commerce, Bureau of Foreign Commerce, pursuant to 
regulations under the Export Control Act of 1949, prohibits the exportation or 
reexportation of any commodities to the Soviet bloc or Macao and certain com- 
modities to Hong Kong except under license issued by that office. These regula- 
tions further require that effective July 7, 1955, persons acquiring from CCC for 
export commodities with a purchase value in excess of $100,000 shall at the time 
of export file with the Collector of Customs one additional copy of the shipper’s 
export declaration and send one copy of the onboard ocean bill of lading (for rail 
export shipments, one copy of the railroad bill of lading) to the Bureau of Foreign 
Commerce, Washington 25, D. C., attention: FC-1210. The additional copy 
of the shipper’s export declaration and the copy of the bill of lading shall bear 
the notation FC-—1210 in the upper right corner. 


Unirep Srates DEPARTMENT OF AGRICULTURE, 
CoMMODITY STABILIZATION SERVICE, 
New Orleans, La., January 17, 1956. 


AMENDMENT NUMBER | TO ANNOUNCEMENT NUMBER NO-—C-—7 
SALE OF COTTON 
(Special Cotton Export Program, 1955-56) 


To All Catalog Holders and Other Interested Parties: 

GENTLEMEN: While the majority of warehouse receipts held by CCC are 
insured warehouse receipts, we do in some instances hold uninsured warehouse 
receipts issued by warehousemen to cover cotton which is owned or acquired by us 
at the time the receipts are issued. On cotton sold under the subject announce- 
ment we may at times effect deliveries to the trade of receipts which are uninsured. 
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To clarify our sales announcement in this respect section 5 of the said announce- 
ment is hereby amended to read as follows: 
5. CCC will deliver warehouse receipts which may be either insured receipts 
or uninsured receipts. The warehouse receipts contain the obligation of the 
warehouseman to deliver the bales of cotton represented thereby in good condition. 
CCC will not recognize any liability to the purchaser for loss due to damage. 
Therefore, the purchaser must look to the warehouseman for any loss due to 
damage. No warranty is made as to condition, growth, or area of production.”’ 

Very truly yours, 


“c 


F. P. Beaas, 
Director, CSS Commodity Office. 


Unirep States DEPARTMENT OF AGRICULTURE, 
ComMMoDITY STARILIZATION SERVICE, 
New Orleans, La., December 12, 1955. 
Subject: Announcement CN-—EX-1 and Announcement No. NO—C-—7 
‘Sale of Cotton (Special cotton export program, 1955-56)” 


T'o Inte rested Partie e? 


We enclose the captioned announcements and direct attention to the fact that 
the first opening of offers under the provisions of these announcements will be 
Tuesday, January 3, 1956, at 4:45 p. m., central standard time. 

The catalog, dated January 1, 1956, covering CCC-owned stocks of upland 
cotton of 1953 and prior seasons available for sale under the said announcements 
if not previously subscribed for may be obtained at a subscription fee of $15 
per copy per calendar vear for the catalog and the supplements and deletions 
thereto. Parties who wish to subscribe to this catalog should forward subscrip- 
tion fee of $15 per copy to this office by check drawn payable to the Treasurer of 
the United States. 

Interested buyers desiring information as to stock remaining available in the 
catalog may telephone this office (E Xpress 2411, extension 783). This service 
will not be available, however, to brokers or others who charge a fee to purchasers 
for catalog information. 

Upland cotton is also available for sale for unrestricted use pursuant to the 
terms and conditions of Announcement No. NO-C—5, issued April 28, 1955, as 
amended. 

Very truly yours, 
G. M. JOoNEs, 
Acting Director, CSS Commodity Office. 


UNITED States DEPARTMENT OF AGRICULTURE, 
ComMopiTy STABILIZATION SERVICE, 
New Orleans, La., December 12, 1955. 


ANNOUNCEMENT No. NO-C-7 
SALE OF COTTON 
(Special Cotton Export Program, 1955-56) 


To All Catalog Holders and Other Interested Parties: 

GENTLEMEN: Commodity Credit Corporation (hereinafter referred to as 
“CCC”’) has issued announcement CN-—E X~—1 announcing that it will make avail- 
able for sale for export not more than | million bales of cotton acquired in price- 
support operations having a staple length of '% 6 inch or shorter. The CSS 
Commodity Office, New Orleans, La., announces that it will consider for CCC 
offers to purchase cotton for export under announcement CN-EX-~-1. Cotton 
available for sale is listed in the catalog dated January 1, 1956. This announce- 
ment and announcement CN-—-EX-~1 contain the terms and conditions under 
which the cotton will be sold and exported under the special cotton-export program. 

1. Offers will be opened Tuesday, January 3, 1956, at 4:45 p. m., central 
standard time. The next opening will be on Tuesday, January 10, 1956, at 
4:45 p. m., central standard time, and thereafter offers will be opened every 
week on Tuesday at 4:45 p. m., central standard time. If Tuesday is a holiday, 
offers will be opened on the following business day. Offers received after 4:45 
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p. m., central standard time, on a particular opening day will not be considered. 
Offers ineligible for consideration because of late receipt may be resubmitted for 
the next opening. All offers by letter must be submitted directly by the offeror 
to the undersigned on forms identical to the specimen form attached hereto. 
Offers must be signed by an employee of the offeror who has contractual authority. 
Telegraphic offers filed direct by offerors and containing all essential information 
will receive equal consideration with signed offers; however, it is required that a 
confirmation of such telegraphic offer signed by an employee of the offeror, who 
has contractual authority, be submitted promptly. Either a properly completed 
prescribed offer form marked ‘‘Confirmation of telegraphic offer’ or a confirmation 
copy of the offer telegram signed by an employee of the offeror, who has con- 
tractual authority, will be accepted as confirmation. Offers other than telegraphic 
offers should be submitted in plain sealed envelopes addressed to the undersigned 
and marked “Offer under announcement No. NO-C-—7. To be opened 4:45 p. m., 
central standard time _. (date on which offers to be opened).’’ This 
envelope should be enclosed in a regular envelope reflecting the return address of 
the offeror. 

2. All offers must show in the space provided therefor a firm offer in cents per 
pound for the cotton, basis port. No charges for compression will be added 
to our invoice. Basis offers will not be considered. Alternate offers will not be 
considered. Offers which contain a time limit for aeceptance will not be 
considered. 

3. Separate offers must be submitted on cotton deseribed in the catalog as 
growth 1 and growth 9. The offeror must insert the growth number in the 
space provided on the offer form in listing the cotton on which offer is submitted. 
Offers will be considered and successful offerors notified by wire as soon as possible 
after opening of offers. We reserve the right to accept offers either in whole or 
in part. We also reserve the right to reject any and all offers in their entirety. 

4. (a) The cotton will be invoiced on receipt weights and on the basis of 
the classification of the cotton as listed in the catalog. If the cotton is not stored 
at a port, deduction of the ecarload freight rate basis highest carload minimum 
weight from storage location to the nearest port will be made. If the cotton is 
destroved or damaged after loading on board a vessel, whether or not such vessel 
has cleared the port, it will be considered exported pursuant to Announcement 
CN-EX-~1, II D, but no adjustment will be made in the freight rate allowance. 
If the cotton is covered with cotton bagging, the cotton will be invoiced at 7 
pounds more than the receipt weight. Delivery and payment shall be made by 
sight draft with provisional invoice and warehouse receipts attached, and draft 
will be drawn as soon as possible after acceptance. 

(b) Final settlement shall be effected on all cotton included in a sale and shall 
be based on (1) reweights of the cotton at the warehouse where the cotton is 
stored at time of sale, with 7 pounds adjustment for cotton bagging, regardless 
of whether a gain or loss is shown, and (2) the classification of the cotton as shown 
in the catalog unless the offeror has a part or all of the cotton reclassed by a 
Board of Cotton Examiners of the United States Department of Agriculture, 
in which case final settlement shall be based on the reclassification of the bales 
so reclassed. All expenses incident to reweighing and reclassification shall be 
for the account of the purchaser. 

(c) The purchaser shall furnish within 90 days from date of sale, unless such 
time is extended in writing by the undersigned, a final settlement statement in 
prescribed form, together with claim on form CSS-21 for amount due the pur- 
chaser or remittance payable to CCC. The final! settlement statement shall be 
supported by: 

(1) Original and one copy of certified reweight sheet, signed by the 
superintendent or manager of the compress or warehouse storing the cotton 
at time of sale, reflecting the gross reweight of each bale of cotton on a 
particular sale. All cotton in a warehouse sold as one grade and staple 
must be on a separate reweight sheet from other grades and staples. The 
following certificate executed by the superintendent or manager of the 
compress or warehouse must appear on each reweight sheet: 

‘This cotton was not resampled or reconditioned before reweighing.”’ 

(2) If final settlement on any bales of the cotton is to be based on reclassifi- 
eation of the cotton, form A classification memorandum of the Board of 
Cotton Examiners of the United States Department of Agriculture serving 
the territory in which the cotton is stored which refiect the classification of 
such bales under the same tag numbers as sold by CCC. 

(d) If the purchaser has any of the cotton reclassed, representative samples 
from each such bale of cotton must have been drawn from each side of the bale 
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and forwarded in accordance with instructions from the undersigned directly 
to the Board of Cotton Examiners by the warehouse in which the cotton was 
stored as of the date of sale, except that upon approval in writing by the under- 
signed, the samples may be drawn by any mutually agreeable warehouseman, 
and the Board classing the samples must note on the classification memorandum 
that samples were received direct from the warehouse. 

(e) In computing the final settlement on bales based on reclassification of the 
cotton, the sales price for grades and staples reflected on the reclassification 
sheets which differ from the grades and staples reflected on the provisional invoice 
will be adjusted on the basis of the quoted average premiums and discounts of the 
four designated spot markets in the Southwest (Dallas, Galveston, Houston, and 
Lubbock) on the last quotation date preceding the date on which the buver’s 
offer was opened. Splits in the white grades will be adjusted by one-half the 
quoted difference between the designated and next higher grade, and in the light 
spots and light grays will be adjusted by one-half the quoted difference between 
the designated spotted or the gray grade and the corresponding white grade. 

(f) In the event anv of the cotton upon reclassification is classed as ‘‘below 
grade”’ or has a value (based on the 4 markets on the designated date) of 500 
points or more below the quality on which the offer was based, such bales may 
be rejected by the purchaser and CCC will accept drafts with warehouse receipts 
attached for such bales drawn in an amount equal to the amount of the provisional 
invoice for such bales. 

5. The warehouse receipts contain the obligation of the warehouseman to 
deliver the bales of cotton represented thereby in good condition. CCC will not 
recognize any liability to the purchaser for loss due to damage. Therefore, the 
purchaser must look to the warehouseman for any loss due to damage. No 
warranty is made as to condition, growth, or area of production. 

6. Storage charges will be paid by CCC through date of transfer of the receipts. 

7. Unless the cotton is stored at a port, the buyer agrees to route cotton pur- 
chased in accordance with routing instructions to be furnished by CCC with 
invoice and in such manner as to protect CCC freight bills and not just outbound 
over the road named. Any routing which does not protect CCC freight bills 
must be approved by CCC. The buyer also agrees to furnish to CCC within 60 
days after date of bill of lading, 2 copies, properly endorsed, of outbound bills of 
lading with related tag lists of all such cotton. Such outbound bills of lading 
are to be endorsed as follows: 

“This is to certify that we have purchased from Commodity Credit Corpora- 
tion: .. _._.. bales of cotton representative of this bill of lading. Freight bills 
were not transferred; therefore, transit privileges are waived by us to Commodity 
Credit Corporation. 


“Signed ae Sa aR 
Cee ; ee Ae 


8. No Member of or Delegate to the Congress of the United States, or resident 
commissioner, shall be admitted to any share or part of any contract resulting 
from offers submitted hereunder or to any benefit that may arise therefrom, but 
this provision shall not be construed to extend to such a contract if made with 
a corporation for its general benefit. 

9. The buyer warrants that he has not employed any person to solicit or secure 
a contract hereunder upon any agreement for a commission, percentage, brokerage, 
or contingent fee, and that no such consideration or payment has been or will be 
made. Breach of this warranty shall give CCC the right to annul this contract 
or, in its discretion, add to the contract price for the cotton the amount of such 
commission, percentage, brokerage, or contingent fee. This warranty shall not 
apply to commissions payable by the buyer upon contracts secured or made 
through bona fide established commercial or selling agencies maintained by the 
buyer for the purpose of securing business. 

The catalog covering cotton sold under this announcement will, of course, be 
supplemented and deleted as necessary and deletions to the catalog will be issued 
as promptly as possible. 

Interested buyers desiring information as to stock ramaining available in the 
catalog may telephone this office (Express 2411, Extension 783). This service 
will not be available, however, to brokers or others who charge a fee to purchasers 
for catalog information. 

Very truly yours, 
G. M. Jongs, 
Acting Director, CSS Commodity Office. 
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Offer 
PS 6 ae 
Te Abe dh es oe anna n 


Mr. F. P. Biaas, 
Director, CSS Commodity Office, 
Commodity Credit Corporation, 
Wirth Building, New Orleans, La. 


GENTLEMEN: Pursuant to the terms of your announcement No. NO—C-7, dated 
December 12, 1955, and announcement CN—-EX-~1, and any amendments thereto, 
we submit our offer to purchase from Commodity Credit Corporation 

bales of upland cotton at the price(s) specified below. 
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We agree to submit promptly final settlement statement with certified reweight 
sheets and classification certificates, if applicable, and outbound bills of lading, 
or ocean bills of lading, as the case may be, in accordance with the provisions 
of your announcement. 


(Offeror ) 
Draw through: --_---- 


(Address) . 
| Se eee Se a ie, 


The following material was supplied concerning the current cotton- 
sales program: 


UnITED STaTES DEPARTMENT OF AGRICULTURE 
WASHINGTON, February 28, 1956. 


USDA ANNouncEsS NEW UpiLanp CoTrton Export Sates PROGRAM FOR 
SHIPMENT AFTER JULY 31 


The United States Department of Agriculture today announced that it is 
initiating a new export sales program for Commodity Credit Corporation stocks 
of upland cotton. Under the new program, sales will be made periodically on a 
competitive bid basis, as under the current special cotton-export program which is 
limited to cotton of !%¢»-inch staple length and shorter. 

While cotton cannot be exported under the new program before August 1, 1956, 
the program is being announced at this time so that the domestie cotton industry, 
as well as foreign users of cotton, will know the Department’s export sales policy 
and can begin to make forward sales and purchases. Sales under the program 
will begin in the near future, as soon as the necessary program details can be 
developed. 

All qualities of upland cotton in the CCC inventory, and listed in the catalog, 
will be available for sale. Cotton sold under the program will be eligible for 
delivery against all sales, including Public Law 480 sales. 

United States cotton will be made available for export on a competitive basis, 
but sales will be made in an orderly manner to avoid disrupting world market 
prices and impairing the traditional competitive position of friendly countries. 

Export requirements and conditions will be contained in an announcement 
(identified as announcement CN-—EX-—2) to be issued by the Cotton Division, 
Commodity Stabilization Service. Terms and conditions of sales will be released, 
the catalog will be issued, and all sales will be made by the New Orleans CSS 
Commodity Office, Wirth Building, 120 Marais Street, New Orleans, La., tele- 
phone Express 2411. 
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UnitreEp STATES DEPARTMENT OF AGRICULTURE 
Washington, April 17, 1956 
DETAILS OF NEw CorTrron Export ProGRAM ANNOUNCED 


The United States Department of Agriculture announced today that first offers 
under the recently announced program of export sales of Commodity Credit 
Corporation stocks of upland cotton will be received by the New Orleans CSS 
Commodity Office, 120 Marais Street, New Orleans, La., not later than 3:45 p. m., 
ce. s. t., April 24, 1956. Any upland cotton listed in the catalog of cotton stocks 
in the CCC inventory will be available for sale. 

Under this new export program originally announced February 28 (USDA 
611-56), CCC stocks of cotton will be periodically offered for export sale on a 
competitive-bid basis, but the cotton cannot be exported until after the beginning 
of the cotton-marketing year beginning August 1, 1956. 

Cotton purchased under the program will be eligible for delivery against all 
sales, including those made under barter contracts, credit sales under announce- 
ment No. GSM-1 and Public Law 480 (foreign currency), regardless of date of 
sale. 

Exportation of the identical bales of cotton purchased will not be required, 
provided the substitute cotton is equal in quantity. 

Full details of the program are contained in announcement CN-—E X-2 (covering 
general-export requirements) and announcement No—C-8 (covering actual details 
of sale), which are available from the New Orleans CSS Commodity Office, at the 
address given above. Telephone: EXpress 2411. 


UNITED STATES DEPARTMENT OF AGRICULTURE COMMODITY STABILIZATION 
SERVICE 
May 4, 1956. 
AMENDMENT 2 TO ANNOUNCEMENT CN-—-E-2 


In order to establish a final date for export under the program, to require a 
certification that the cotton exported under the program is of a quality eligible 
under the program, and to increase the amount of the performance guarantee, 
section II C, section II D 4, and section III of announcement CN-EX-2 are 
amended to read as follows: 


Il. EXPORT CONDITIONS 

C. Time for export 

The cotton must be exported after July 31, 1956, and not later than 12 months 
after the date the warehouse receipts covering the cotton purchased from CCC 
are made available to the purchaser or the cotton is delivered by CCC to the 
purchaser, except that in all cases the cotton must be exported not later than 
August 15, 1957. Cotton exported in substitution for cotton purchased from 
CCC hereunder must be exported after the date of purchase of such cotton from 
CCC. 
D. Satisfactory evidence of exportation 

4. The purchaser shall furnish a copy of a tag list showing the warehouse 
receipt numbers under which the cotton is exported and containing a certification 
that the cotton was produced in the continental United States, is of grades within 
the universal standards for American upland cotton, is of staple lengths of '%6-inch 
or longer, and is not reginned, loose, or pickery cotton or any other such irregular 
cotton. Such tag list shall so indicate if only identical bales purchased from CCC 
are shown thereon. Such tag list shall be sworn to by the purchasre as true and 
correct. 

III]. PERFORMANCE GUARANTEE 


The purchases shall furnish, prior to delivery of cotton by CCC, a cash deposit, 
performance bond, or performance type letter of credit, acceptable to CCC to 
guarantee performance under the program. Such deposit, bond, or letter of 
credit shall be in an amount at least equivalent fo $30 for each bale of cotton 
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delivered by CCC for which at any one time, satisfactory evidence of exportation 
has not been submitted. 
F. Marion RHODES, 
Director, Cotton Division, 
Commodity Stabilization Service, 
Approved: 
Frank C. DANIELS, 
Vice President, 
Commodity Credit Corporation. 


Unirep Srates DEPARTMENT OF AGRICULTURE, COMMODITY STABILIZATION 
SERVICE 
APRIL 20, 1956. 


AMENDMENT | tro ANNOUNCEMENT CN-EX-2 


In order to clarify that cotton purchased under the special cotton export pro- 
gram is not eligible to be used as substitute cotton under the cotton export pro- 
gram, section Il A of announcement CN-EX-2 is hereby amended to read as 
follows: 

Il, EXPORT CONDITIONS 
A. Exportation of cotton 

All cotton sold hereunder is sold upon the condition that the purchaser exports 
to a destination, other than Alaska, Hawaii, or Puerto Rico, outside the conti- 
nental United States either the identical bales of cotton purchased from CCC or 
in substitution therefor an equal quantity of cotton which was not aequired by the 
purchaser under this announcement or under announcement CN-EX-1 and 
NO-C-7 (the cotton exported by the purchaser is hereinafter referred to as 
“the cotton’). Export must be made by the purchaser and satisfactory evidence 
of exportation of the cotton must be submitted to the New Orleans office. 

F. Marron RHODEs, 
Director, C'otto? Division, 
Commodity Stabilization Service. 
Approved: 
FraNK C. DANIELS, 
Vice Preside nf, 


Commodity Credit Corporation. 


UNITED Srates DEPARTMENT OF AGRICULTURE, COMMODITY STABILIZATION 
SERVICE 
Aprit 17, 1956. 


ANNOUNCEMENT CN-—EX-2 Corron Export PROGRAM 
I. GENERAL 


Commodity Credit Corporation (hereinafter referred to as “CCC’’) will make 
available for sale for export only, pursuant to the provisions of this announcement, 
its inventory of upland cotton acquired in price-support operations. Sales will 
be made on a competitive bid basis through the CSS Commodity Office, Wirth 
Building, 120 Marais Street, New Orleans 16, La. (hereinafter referred to as the 
““New Orleans office’). The New Orleans office will issue a sales announcement 
(identified as announcement number NO-C-8) which, together with this announce- 
ment, will contain the terms and conditions under which the cotton will be sold 
and exported. The New Orleans office will also issue and distribute for a nominal 
fee a catalog, including additions and deletions thereto. Any upland cotton in 
inventory and listed in the catalog will be available for sale. Information pertain- 
ing to the operation of the program may be obtained from the New Orleans office. 

Warehouse receipts will not be available to purchasers, and cotton cannot be 
exported under the program, prior to August 1, 1956. 


Il. EXPORT CONDITIONS 
A. Exportation of cotton 
All cotton sold hereunder is sold upon the condition that the purchaser exports 
to a destination, other than Alaska, Hawaii, or Puerto Rico, outside the continental 
United States either the identical bales of cotton purchased from CCC or in 
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substitution therefor an equal quanity of cotton which was not acquired by the 
purchaser under this announcement (the cotton exported by the purchaser is 
hereinafter referred to as “the cotton’). Export must be made by the purchaser 
and satisfactory evidence of exportation of the cotton must be submitted to the 
New Orleans office. 


B. Exportation of substitute cotton 


1. If other than the identical bales of cotton purchased from CCC are exported 
by the purchaser in fulfillment of the export requirements of this announcement, 
the unpatched gross weight of the cotton exported (including any identical bales 
in the shipment) must be equal the gross weight of the cotton purchased from 
CCC, and the cotton exported must be of grades within the universal standards 
for American upland cotton, must have a staple length of thirteen-sixteenth inch 
or longer, and must have been produced in the continental United States. Cotton 
exported in substitution must not be reginned, loose, or pickery cotton or any 
other such irregular cotton. 

2. Cotton shipped as offset cotton in connection with proclamation 2544 of 
the President of the United States will not fulfill the export requirements of this 
announcement. The cotton will be eligible for delivery against any other sales 
(including sales financed through programs under Public Law 480 and under 
CCC barter transactions), regardless of the date of sale. 


C. Time for export 


The cotton must be exported after July 31, 1956, and not later than 12 months 
after the date the warehouse receipts covering the cotton purchased from CCC 
are made available to the purchaser or the cotton is delivered to the purchaser. 
Cotton exported in substitution for cotton purchased from CCC hereunder must 
be exported after the date of purchase of such cotton from CCC. 


D. Satisfactory evidence of exportation 


Evidence of exportation of the cotton, to be satisfactory hereunder, must 
meet the following requirements: 

1. Separate documents must be submitted for each export shipment, and all 
documents covering any one such shipment must be submitted at the same time. 
Each document must identify, by the CCC sales number, the sale against which 
the export is being made. If the export sale is financed under Public Law 480, 
the purchase authorization number must also be shown on the documents evidenc- 
ing exportation. 

2. If the cotton is exported to Canada or Mexico, the purchaser shall furnish 
two copies of the railroad bill of lading under which the cotton is shipped and an 
authen'icated landing certificate, in duplicate, issued by an official of the govern- 
ment of the country to which the cotton is exported, showing the number of bales, 
marks, the place and dite of entry, and gross landed weight of the cotton, and 
the name and address of both the person who exported the cotton from the United 
States and the person to whom it is shipped. 

3. If the cotton is exported to any country other than Canada or Mexico, the 
purchaser shall furnish two nonnegotiable copies of either an onboard ocean bill 
of lading or a port or custody bill of lading with onboard endorsement. The bill 
of lading must show the number of bales, marks, and gross weight of the cotton, 
the date and place of loading, the name of the vessel, the destination of the cotton, 
and the name and address of both the person who exported the cotton and the 
person to whom it is shipped. 

4. The purchaser shall furnish a copy of a tag list showing the warehouse receipt 
numbers under which the cotton is exported and containing a statement of the 
quality of the cotton expressed in terms of the official United States standards. 
Such tag list shall so indicate if only identical bales purchased from CCC are 
shown thereon. Such tag list shall be sworn to by the purchaser as true and 
correct. 

5. If other than identical bales of cotton purchased from CCC are included in 
a shipment, the purchaser shall furnish an affidavit reflecting, in relation to each 
ocean bill of lading, the actual gross weight of the cotton shipped, exclusive of 
any franchised weight and exclusive of patches. The affidavit covering the last 
shipment against any sale must also state that the total unpatched gross weight 
of the cotton exported is equal to the gross weight of the cotton purchased from 
CCC under such sale. 

6. The documents specified above must be filed with the New Orleans office 
not later than 30 days after the date of the landing certificate, onboard ocean bill 
of lading, or onboard endorsement of port or custody bill of lading. An extension 
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of time for submission of such documents may be granted by the director of the 
New Orleans office if he determines that the purchaser has been or will be delayed 
in submitting such documents by a cause which the director of the New Orleans 
office determines to be beyond the control of the purchaser. Failure of the 
purchaser to furnish such satisfactory evidence of exportation within 30 days 
after the final date for exportation, determined in accordance with subsection C 
above, shall constitute prima facie evidence of failure to export. 

7. The purchaser shall also furnish promptly any additional evidence of expor- 
tation which may be requested by the director of the New Orleans office. 

8. if the cotton is loaded on board a vessel for shipment to a destination, other 
than Alaska, Hawaii, or Puerto Rico, outside the continental United States and 
is destroyed or damaged while on board such vessel, and the cotton or salvage 
therefrom does not reenter the United States, for the purposes of fulfilling the 
export requirements of this announcement, the cotton shall be regarded as having 
been exported. 

III. PERFORMANCE GUARANTY 


The purchaser shall furnish, prior to delivery of cotton by CCC, a cash deposit, 
performance bond, or performance type letter of credit, acceptable to CCC to 
guarantee performance under the program. Such deposit, bond, or letter of 
credit shall be in an amount at least equivalent to $20 for each bale of the cotton 
delivered by CCC for which, at any one time, satisfactory evidence of exportation 
has not been submitted. 

IV. PRICE ADJUSTMENT 


CCC sells cotton for unrestricted use at not less than the statutory minimum 
sales price for sales for unrestricted use (105 percent of the current support price 
for such cotton plus reasonable carrying charges) or the domestic market price, 
whichever is the higher. Sales of cotton by CCC for export are not subject to the 
statutory price restriction. Sales of cotton under this announcement may be 
made at reduced prices and are made upon the condition that the purchaser exports 
in conformity with the requirements of this announcement either the identical 
bales purchased or in substitution therefor an equal quantity of cotton which 
was not acquired by the purchaser under this announcement. If (1) any cotton 
sold hereunder, or in substitution therefor an equal number of pounds (unpatched 
gross weight) of cotton which was not acquired by the purchaser hereunder, is 
not exported by the purchaser in conformity with the requirements of this an- 
nouncement, or (2) exportation is made and any of the cotton so exported is 
reentered into the continental United States or Alsaka, Hawaii, or Puerto Rico 
(unless such cotton reenters pursuant to proclamation 2544 of the President of the 
United States), whether or not such reentry is caused by the purchaser, the sales 
price of the quantity of cotton which is not so exported or is reentered (or if such 
cotton was exported in substitution, the cotton for which such cotton was sub- 
stituted) shall be adjusted upward by the amount that such sales price is exceeded 
by the higher of CCC’s highest statutory minimum sales price for unrestricted 
use, as determined by CCC, or the highest domestic market price, as determined 
by CCC, between August 1, 1956, or the date of sale, whichever is later, and the 
final date for exportation hereunder (where the purchaser fails to export in ac- 
cordance herewith) or the date of reentry of such cotton (where the cotton is 
reentered). The total amount of any such upward adjustment of the sales price 
shall be paid by the purchaser to CCC promptly upon demand. Upon payment of 
such amount, the cotton shall be available to the purchaser for unrestricted use. 


V. RECORDS AND REPORTS 


The purchaser shall make available to CCC, from time to time, upon CCC’s 
request, such information and reports and such of the purchaser’s and such of his 
affiliates’ and subsidiaries’ books, records, and accounts, and other documents 
and papers, as CCC may deem pertinent to any transaction hereunder. Specific 
reporting requirements subsequently prescribed shall be subject to approval of 
the Bureau of the Budget pursuant to the Federal Reports Act of 1942. 

F. Marion Ruopes, 
Director, Cotton Division, 
Commodity Stabilization Service. 
Approved: 
Joon H. Dean, 
Acting Vice President, 
Commodity Credit Corporation. 





30 
NOTICE TO EXPORTERS 


The Department of Commerce, Bureau of Foreign Commerce, pursuant to 
regulations under the Export Control Act of 1949, prohibits the exportation or 
reexportation of any commodities to the Soviet bloc or Macao and certain com- 
modities to Hong Kong, except under license issued by that office. These regu- 
lations further require that, effective July 7, 1955, persons making an export 
shipment of any quantity against a CCC export sales transaction amounting to 
$109,000 or more of agricultural commodities file with the collector of customs 
1 copy (in addition to any copies required for other purposes) of the shipper’s 
export declaration and send to Bureau of Foreign Commerce, Washington 25, 
D. C., 1 copy of the on-board bill of lading on all such shipments. Each of these 
documents must bear the CCC sales number and the notation ‘““FC-1210” in 
the upper right-hand corner, 


UNITED STATES DEPARTMENT OF AGRICULTURE, 
CoMMODITY STABILIZATION SERVICE, 
New Orleans 16, La., April 19, 1956. 


AMENDMENT No. 1 TO ANNOUNCEMENT No. NO-C-8 
SALE OF UPLAND COTTON 
(Cotton Export Program) 


To All Catalog Holders and Other Interested Parties: 

GENTLEMEN: Announcement No. NO-C-§8 is hereby amended, effective imme- 
diately, as follows: 

Section 3 is hereby amended to read as follows: 

“3. Separate offers must be submitted on cotton described in the catalog as 
growth | and growth 9. The offerer must insert the growth number in the space 
provided on the offer form in listing the cotton on which offer is submitted. 
Offers will be considered and successful offerers notified by wire as soon as pos- 
sible after opening of offers. We reserve the right to accept offers either in whole 
orin part. We also reserve the right to reject any and all offers in their entirety. 
All offers of a purchaser submitted for a particular opening on growth 1 cotton 
will be consolidated and any acceptance in whole or in part will be made under 
one sale; similarly, all offers of a purchaser submitted for a particular opening on 
growth 9 cotton will be consolidated and any acceptance in whole or in part will 
be made under one sale.”’ 

Section 4 (b) is hereby amended to read as follows: 

“4 (b) Final settlement shall be effected on all cotton included in a sale and 
shall be based on (1) reweights of the cotton at the warehouse where the cotion is 
stored at time of sale, with 7 pounds adjustment for cotton bagging, regardless of 
whether a gain or loss is shown, and (2) the classification of the cotton as shown in 
the catalog unless the offerer has all of the cotton in a sale or, if he so elects, all 
of the cotton in a sale in a particular warehouse or in particular warehouses, re- 
classed by a Board of Cotton Examiners of the United States Department of 
Agriculture, in which case final settlement shall be based on the reclassification of 
such cotton. All expenses incident to reweighing and reclassification shall be for 
the account of the purchaser.”’ 

Other than as provided herein the provisions of announcement No. NO-—C-8 
remain unchanged. 

Very truly yours, 
F. P. Brags, 
Director, CSS Commodity Office. 
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Unrtep States DEPARTMENT OF AGRICULTURE, 
ComMMoODITY STABILIZATION SERVICE, 
New Orleans 16, La., April 17, 1956. 


ANNOUNCEMENT No, NO-C-8 
SALE OF UPLAND COTTON 
(Cotton Export Program) 


To All Catalog Holders and Other Interested Parties: 


GENTLEMEN: Commodity Credit Corporation (hereinafter referred to as 
“CCC”) has issued announcement CN-EX-2 announcing a _ cotton-export 
program under which it will make available for sale, for export after July 31, 1956, 
upland cotton acquired in price support operations and listed in the catalog. The 
CSS Commodity Office, New Orleans, La., announces that it will consider for 
CCC offers to purchase cotton for export under announcement CN-EX-2. 
Cotton available for sale is listed in the catalog dated January 1, 1956, as supple- 
mented and deleted. This announcement and announcement CN-EX-2 contain 
the terms and conditions under which the cotton will be sold and exported under 
the cotton-export program. 

1, Offers will be opened Tuesday, April 24, 1956, at 3:45 p. m., central standard 
time. The next opening will be on Tuesday, May 8, 1956, at 3:45 p. m., Central 
standard time, and thereafter offers will be opened every other week on Tuesday 
at 3:45 p. m., central standard time. If Tuesday is a holiday, offers will be opened 
on the following business day. Offers received after 3:45 p. m., central standard 
time, on a particular opening day will not be considered. Offers ineligible for 
consideration because of late receipt may be resubmitted for the next opening. 
All offers by letter must be submitted directly by the offeror or a full-time employee 
of the offeror to the undersigned on forms identical to the specimen form attached 
hereto. Offers must be signed by an employee of the offeror who has contractual 
authority. All telegraphic offers filed direct by the offeror or a full-time employee 
of the offeror and containing all essential information will receive equal considera- 
tion with signed offers; however, it is required that a confirmation of such tele- 
graphic offer signed by an employee of the offeror, who has contractual authority, 
be submitted promptly. Either a properly completed prescribed offer form 
marked ‘‘Confirmation of telegraphic offer’ or a confirmation copy of the offer 
telegram signed by an employee of the offeror, who has contractual authority, will 
be accepted as confirmation. Offers other than telegraphic offers should be sub- 
mitted in plain sealed envelopes addressed to the undersigned and marked “‘ Offer 
under announcement No. NO—C-8, to be opened 3:45 p. m., central standard time 
oprah ahaa a iar a ee (date on which offers to be opened).’”’ This envelope 
should be enclosed in a regular envelope reflecting the return address of the offeror. 

2. All offers must show in the space provided therefor a firm offer in cents per 
pound for the cotton, in the warehouse or compress where located. Compression 
charges, if any (including gin compression) will be added to our invoice. Basis 
offers will not be considered. Alternate offers will not be considered. Offers 
which contain a time limit for acceptance will not be considered. 

3. Separate offers must be submitted on cotton described in the catalog as 
growth 1 and growth 9. The offeror must insert the growth number in the space 
provided on the offer form in listing the cotton on which offer is submitted. 
Offers will be considered and successful offerors notified by wire as soon as possible 
after opening of offers. We reserve the right to accept offers either in whole or 
in part. We also reserve the right to reject any and all offers in their entirety. 

4. (a) The cotton will be invoiced on receipt weights and on the basis of the 
classification of the cotton as listed in the catalog. If the cotton is covered with 
cotton bagging, the cotton will be invoiced at seven (7) pounds more than the 
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receipt weight. Delivery and payment shall be made by sight draft with invoice 
and warehouse receipts attached unless (1) the sale is a credit to be applied against 
a Credit Sales Agreement entered into pursuant to Announcement No. GSM-1; 
or (2) cotton is being delivered under a barter contract entered into by CCC. 
Financial arrangements and delivery of warehouse receipts on credit sales will be 
in accordance with the Credit Sales Agreement entered into pursuant to Announce- 
ment No. GSM-1. Delivery under a barter contract will be in accordance with 
the terms of such contract. On offers accepted after August 1, 1956, drafts will 
be drawn as soon as possible after acceptance. On offers accepted prior to 
August 1, 1956, drafts will not be drawn prior to August 1, 1956, except as follows: 
(1) If the purchaser enters into an agreement with CCC and a bank 
acceptable to CCC under which the bank will receive, handle and control 
warehouse receipts in such a manner as to preclude movement of cotton into 
domestic consuinption or export prior to August 1, 1956, the draft will be 
ee n imme liately, and the purchaser may have the cotton sampled, proc- 
\d for shipment, moved from one warehouse to another and otherwise 
he andle the cotton except for delivery into domestic or export channels prior 

to August t 1956. 
2) If the purchaser desires to obtain samples from cotton purchased from 
CCC on offers accepted by CCC prior to August 1, 1956, but does not desire 
to move the cotton from the warehouse in which stored, upon request and 
identification of the lots from which the samples are desired by the purchaser 
oak establishme nt “of a letter of credit in form and by a commercial bank 
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acceptable to CCC in an amount at least equi il to the invoice value of the 
cotton against which CCC may draw, CCC will deliver to the bank in which 
the letter of cre a is established warehouse receipts and invoice covering 
the cotton attached to a draft payable by the bank on August 1, 1956. 
Upon receipt of: such letter of credit, a tag list covering the lots from which 
the purchaser hairs samples will be forwarded to the purchaser. Ware- 
housemen will be furnished instructions that, upon presentation of such tag 
list by the purchaser, they may sample and otherwise process the cotton for 
shipment (but not ship prior to August 1, 1956) as directed by the purchaser. 

In the event there is undue delay by the warehouseman in furnishing samples of 
cotton or in shipping cotton when ordered or in the event the warehouseman makes 
excessive charges for handling and delivering the cotton, upon written request by 
the purchaser supported by evidence satisfactory to CCC with respect to such 
unnecessary delays or excessive charges, CCC will amend the terms of sale from 
an “in store”’ delivery to deli , freight on board, ears or trucks at the bid price 
plus the additional cost to CCC, as determined by CCC, occasioned by the change 
in terms of sale. In the event the terms are amended, the amended terms shall 
apply to all sales to the purchaser under this program in such warehouse after the 
change is authorized until the conditions responsible for the change in the terms 
of sale have been corrected by the warehouseman. Payment for the cotton shall 
be made in accordance with instructions from CCC. 

(b) Final settlement shall be effected on all cotton included in a sale and shall 
be based on (1) reweights of the cotton at the warehouse where the cotton is stored 
at time of sale, with 7 pounds adjustment for cotton bagging, regardless of whether 
a gain or loss is shown, and (2) the classification of the cotton as shown in the 
catalog unless the offeror has all of the cotton reclassed by a Board of Cotton 
Examiners of the United States Department of Agriculture, in which case final 
settlement shall be based on the reclassification of the bales. All expenses incident 
to reweighing and reclassification shall be for the account of the purchaser. 

(c) The purchaser shall furnish within 90 days from date of sale, unless such 
time is extended in writing by the undersigned, a final settlement statement in 
prescribed form, together with claim on form CSS-21 for amount due the purchaser 
or remittance payable to CCC. The final settlement statement shall be sup- 
ported by: 

(1) Original and one copy of certified reweight sheet, signed by the superin- 
tendent or manager of the compress or warehouse storing the cotton at time 
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of sale, reflecting the gross reweight of each bale of cotton on a particular 
sale. All cotton in a warehouse sold as one grade and staple must be on a 
separate reweight sheet from other grades and staples. The following 
certificate executed by the superintendent or manager of the compress or 
warehouse must appear on each reweight sheet: ‘‘This cotton was not re- 
sampled or reconditioned before reweighing.”’ 

(2) If final settlement is to be based on reclassification of the cotton, Form 
A: Classification memorandum, Form CN-378: Record sheet, or such othe 
classification documents, as may be acceptableito CCC, of the Board of Cotton 
Examiners of the United States Department of Agriculture serving the 
territory in which the cotton is stored which reflect the classification under 
the same tag numbers as sold by CCC. Separate classification document 
shall be furnished for and identified to each tag list under each sale and if 
there is more than one grade on a tag list a separate classification sheet must 
be furnished for each grade. Review classification will not be accepted. 

(d) If the purchaser has the cotton reclassed, representative samples from eac!l 
bale of the cotton must have been drawn from each side of the bale and forwarded 
in accordance with instructions from the undersigned directly to the Board of 
Cotton Examiners by the warehouse in which the cotton was stored as of the date 
of sale, except that upon approval in writing by the undersigned the samples may 
be drawn by any mutually agreeable warehouseman, and the Board classing the 
samples must note on the classification memorandum that samples were received 
direct from warehouse. 

(e) In computing the final settlement on bales based on reclassification of the 
cotton, the sales price for grades and staples reflected on the reclassification sheets 
which differ from the grades and staples reflected on the invoices will be adjusted 
on the basis of the average of the quoted average premiums and discounts of the 14 
designated spot markets, except that adjustments (1) for !%¢-inch staple 
length shall be based on the average difference jbe 7 ¥ 
inch in those markets which quote both staples, (2) for staple lengths from 
1349 inches through 1% inches shall be based on the average difference between 
1%6 inches and the applicable ‘staple length in the Memphis and Greenwood 
spot markets, and (3) for staple lengths longer than 1% inches shall be based 
on the value determined by CCC. Adjustments for those staple lengths not 
quoted in each of the 14 markets will be made to the 14 markets. Premiums and 
discounts for the last 10 market days preceding the week in which the buyer’s 
offer was opened will be used in making adjustments. Splits in the white grades 
will be adjusted by one-half the quoted difference between the designated and next 


tween %-inch and 134 5- 


higher grade, and the light spots and light grays will be adjusted by one-half the 
quoted difference between the designated spotted or the gray grade 
corresponding white grade. 

(f) In the event any of the cotton upon reclassification is classed as ‘below 
grade,’”’ such bales may be rejected by the purchaser and CCC will accept drafts 
with warehouse reccipts attached for such bales drawn in an amount equal to tl 
amount of the invoice for such bales. 

5. CCC will deliver warehouse receipts which may be either insured receipts or 
uninsured receipts. The warehouse receipts contain the obligation of the ware 
houseman to deliver the bales of cotton represented thereby in good condition. 
CCC will not recognize any liability to the purchaser for loss due to damage. 
Therefore, the purchaser must look to the warchouseman for any loss due to 
damage. No warranty is made as to condition, growth, or area of production. 

6. Storage charges will be paid by CCC through date of transfer of the receipts. 

7. The buyer agrees to route cotton purchased in accordance with routing 
instructions to be furnished by CCC with invoice and in such manner as to protect 
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CCC freight bills and not just outbound over the road named. Any routing which 
does not protect CCC freight bills must be approved by CCC. The buyer also 
agrees to furnish to CCC within 60 days after date of bill of lading, 2 copies, 
properly endorsed, of outbound bills of lading with related tag lists of all such 
cotton. Such outbound bills of lading are to be endorsed as follows: 
“This is to certify that we have purchased from Commodity Credit Corporation 
bales of cotton representative of this bill of lading. Freight bills were not 
transferred; therefore, transit privileges are waived by us to Commodity Credit 
Corporation. 
NE, 4. du. le wehetedbavens~ 
“Date ” 


If cotton purchased under this announcement is delivered to steamers or to 
consuming establishments in the city where it is stored at the time of purchase, 
the purchaser agrees to furnish CCC ocean bills of lading or mill receipts, as the 
case may be, together with tag lists of the cotton within 60 days after date of ocean 
bill of lading or date of mill receipt. 

If railroad bills of lading, ocean bills of lading, or mill receipts, as specified 
above, are not delivered to CCC within 60 days after date of bill of lading or 
date of mill receipt, or, in the event the cotton is not shipped within 8 months, 
the buyer shall honor 3-day sight draft for freight bills held by the CCC covering 
the bales of such cotton which were shipped by rail to the warehouse issuing the 
warehouse receipts at their refund value based on shipment to group B except 
on cotton stored at group B points on which price paid for expense bills will be 
agreed to by CCC and purchaser. 

8. No Member of or Delegate to the Congress of the United States, or Resident 
Commissioner, shall be admitted to any share or part of any contract resulting 
from offers submitted hereunder or to any benefit that may arise therefrom, but 
this provision shall not be construed to extend to such a contract if made with a 
corporation for its general benefit. 

9. The buyer warrants that he has not employed any person to solicit or secure 
a contract hereunder upon any agreement for a commission, percentage, brokerage, 
or contingent fee, and that no such consideration or payment has been or will be 
made. Breach of this warranty shall give CCC the right to annul such contract 
or, in its discretion, add to the contract price for the cotton the amount of such 
commission, percentage, brokerage, or contingent fee. This warranty shall not 
apply to commissions payable by the buyer upon contracts secured or made 
through bona fide established commercial or selling agencies maintained by the 
buyer for the purpose of securing business. 

10. By submitting an offer, the offeror warrants that he has not employed or 
utilized any person, firm, or organization which furnished any information or 
service which might tend to prevent, limit, or restrict competitive bidding on 
cotton hereunder or which furnished any assistance in the calculation of prices. 

The catalog covering cotton sold under this announcement will, of course, be 
supplemented and deleted as necessary and deletions to the catalog will be issued 
as promptly as possible. 

Interested buyers desiring information as to stock remaining available in the 
catalog may telephone this office (Express 2411, extension 783). This service 
will not be available, however, to brokers or others who charge a fee to purchasers 
for catalog information. 

Very truly yours, 
F. P. Brags, 
Director CSS Commodity Office. 
Attachment 
367-56 


~~. -—_—— 


Offer 
Mail address of firm...............«. 


Mr. F. P. Biaas, 
Director, CSS Commodity Office, 
Commodity Credit Corporation, 
New Orleans, La. 
GENTLEMEN: Pursuant to the terms of your Announcement No. NO-C-8, 
dated April 17, 1956, and announcement CN-EX-2, and any amendment 
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thereto, we submit our offer to purchase from Commodity Credit Corporation 
enn pede deem ote bales of Upland cotton at the price(s) specified below: 





Bid 


State , ™ ; 
3 oe. - Ware- Ware- price 
Grade and staple code aa ue ; ( a house | house Bales (cents 
S ont r) No. location per 
J pound) 





We agree to submit promptly final settlement statement with certified reweight 
sheets and classification certificates, if applicable, and outbound bills of lading, or 
ocean bills of lading, as the case may be, in accordance with the provisions of your 
announcement. 


(Address) 

Mr. Wuirten. I have given you all the background. There are 
usually two sides to every matter. I am willing to listen just as 
courteously as you have while you give your side. 


CHANGES IN NEW SALES PROGRAM 


Mr. McLarn. First of all, the changes incorporated in this new 
sales program were put in at the unanimous request of the groups 
that we discussed it with. 

Mr. Wuirten. Is that the trade? 

Mr. McLain. That is right, the points of sale, the terms, and things 
of that type. I do not think anybody would question that. We 
have had no criticism of that. 

Mr. Wurrren. I have misplaced it, but an outstanding cotton man 
told me that notwithstanding his cooperation with the Department 
in the past, this was done without any consultation with him, and 
that in his judgment you are playing right into the hands of the 
international operators. As to the correctness of that, I do not know. 
As to the man’s honesty and the fact you have had him up here at 
least a half dozen times yourselves, I can vouch for that. 

Mr. McLain. We did counsel with people we had confidence in in 
the cotton trade before the changes were made. The substitution is 
quite a change, as you know, and practically everyone said that if we 
moved cotton the substitution provision was absolutely necessary. 
I do not think you have heard any complaint about that. Of course 
there is a difference in where we are selling it, because the other sale 
was made at port and this is made in the interior. 

We are frank to admit there is some difference in the terms as far 
as the net pricing is concerned, when you consider this program with 
a one. Nobody has denied that and everybody understands 
that. 

As to the reasons why we accepted only bids down to the point we 
did, I think you are well aware that we are constantly being watched 
by your committee, by the General Accounting Office, and by our 
own auditors as to whether we get the proper amount of money for 
the stocks that we sell. I think you are aware, and certainly we are, 
that we were criticized on this 1 million bale sale. Probably we sold 
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it too rapidly and sold it a little too cheap. We were anxious to sell. 
Perhaps we were overanxious to sell. I gather from what you say 
that you would like to have it that way. 

Mr. Wuirtren. I want you to protect the Commodity Credit 
Corporation, but may I point out again that storage rates run about 
$1 million a day. During the period our farm commodities have been 
held off the world market, you cut our American farmer’s acreage 35 
percent. This effort is primarily to regain our normal share of world 
markets so as to protect our acreage at home. 

Mr. McLain. It seems to me we jump to conclusions when we use 
as a criterion the fact that on the first announcement we do not accept 
bids. I do not think that is a criterion. 

Mr. WuirteENn. | do not believe I have registered yet. I say the 
way to control it is to limit the amount you offer at a time. If you 
offered 10 bales you could not lose much on what it brings. Regulate 
your offerings by what your experience is. If you offered 8 million 
bales on the world markets tomorrow it would be worth about 3 cents 
a pound. When you offer such a large amount everybody sees he can 
get all he wants and he stands by and lets the price go down. 

I seem wrought up, and] am. We sell 1 million bales and it moves 
inashort time. What do youdo? You change your regulations and 
wait 2 months before you offer any more and then you offer the whole 
lot, placing a floor on what bids you will accept. 

Mr. McLain. Again let me say that this matter of how much you 
offer is not of much consequence if you control what you sell. 

Mr. Wurrren. That is where I take issue. When you control 
what you take, you have established another umbrella over foreign 
production and over every one of these international cotton brokers, 
and you have not gotten your American cotton farmer’s market back 
at all. 

Mr. McLarty. There has been no statement in any press release that 
this is the only price at which we are going to sell cotton. 

Mr. Wuirren. As of today, the prices below 27% cents were refused. 

Mr. McLarty. We always have that situation whether it is grain 
or cotton. 

Mr. Wuirren. But when a man makes a bid and you refuse it, he 
knows what your floor is. They know what your floor is in Mexico 
and prices have gone up. They know you will not take less than 27% 
cents, so you have held an umbrella over Mr. Anderson’s cotton and 
it means $2 million to him. 

That is what it means. 

Mr. McLarn. Well, of course, no one would say that, Congressman, 
knowing 

Mr. Wuirtten. No; you don’t have to say it, but that is the practical 
effect of it. They are substantial people. They make a bid at 27.10 
cents, and you send it back to them. He does not have to have 
anybody to write him a letter about the floor. 

Mr. McLarn. Of course, that is the normal pattern we have always 
followed in our bid programs. 

Mr. Wuittren. That means you have not offered it on a competitive 
basis. You have offered it on a fixed-price basis. 


~ a McLain. You are saying we should have accepted all of the 
ids? 
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Mr. Wuarrten. I am saying you should have limited the amount of 
cotton you offer to where whatever the bid was you could have 
afforded to sell it to put America back in the cotton market. 

Mr. McLain. Regardless of where the low price might have been? 

Mr. Wauirren. If you had left the amount small enough. I would 
say the thing we have to do is get our country back in the world market 
for what it would bring. If you had sold 4,000 bales of cotton or 
50,000 bales of cotton or 100,000 bales of cotton that is a small enough 
amount for various folks in the United States to have competed for it. 
I am talking about American business people who export. 

Mr. McLain. Suppose we had offered 100,000, are you saying we 
should have accepted all the bids? 

Mr. Wuirten. I would say accept the highest bid. 

Mr. Mclain. That’s what we did. In the way we operated this 
we accepted the ones which we thought were in line. You would have 
had the same thing happen here if you had offered 50,000 bales and 
100,000 bales. I think you would have been the first to criticize us 
if we had accepted all the bids under any type purchase like this, 
because we have people who would like to even steal it if they could. 
That is only natural, and good business. 

Mr. Whitten. Not having gone over your bids I can’t say: your 
mistake as I see it was in offering all the 6.7 million bales. How did 
you sell the 1 million bales? How much of it did you offer? You 
said you had 1 million bales, and you also said that is what we will 
sell from now until August. Your bids came in; did they not? 

Mr. McLain. That is right; we accepted down to a certain point 
bids precisely as we have in this. 

Mr. Wuirren. Except you had fixed a limit of 1 million bales for 
a definite period which was all that was offered, and you had told 
them for 7 months that was all the cotton they were going to get. If 
they were in the squeeze and were to stand around, they might have 
not gotten the cotton they wanted; and that price with only 1 million 
bales in sight for a definite period of time would have caused a com- 
petitive situation. You could then afford a determination of how 
low a bid you would accept. In the present instance what did you do? 

Mr. McLain. If we had accepted the low bids on the first announce- 
ment, we would have been away down below where your committee 
would have said we should have been. In fact, we have been criticized 
by some that we sold 1 million bales of cotton too cheap. If we had 
accepted the low bids we certainly would have been in that position. 
I do not believe you would expect us to do that. 

Mr. Wauirtten. | expect you, and I expect the American cotton 
farmer and the American people expect you, to keep us competitive in 
the world market. I think the only thing that is going to save the 
American farmer is for his product to be offered on the world market 
and sold for what it will bring. 

Mr. McLain. We do not disagree with that. 

Mr. Wuirren. You have here so much on hand so you should be 
very careful how much you offer, because you will have to sell it if 
we have any hopes of stopping Anderson-Clayton and the producers 
in Mexico and South and Central America from further expanding 
acreage in those areas. 

Mr. McLain. In the first period we only accepted about 18,000 
bales. That is all we accepted the first time when the price that was 
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bid ranged all over the landscape. We had about the same kind of 
range that we had this time, and I think you would have criticized 
us if we had accepted all of the bids. 

Mr. Hueues. We were charged then, and the accusation made 
against us that we were holding it too high. 

Mr. Wuirren. Having sold that 1 million bales, what was the 
average that it brought? 

Mr. Hueues. I believe it was between 25.5 and 26 cents—some- 
where in there for middling fifteen-sixteenths-inch cotton at port. 


NUMBER OF BIDDERS FOR COTTON 


Mr. Vursex.u. On the 1 million bales you sold, did 1 buyer buy 
all of it, or nearly all of it? 

Mr. McLarn. No, sir. 

Mr. Vurse_t. How many buyers participated and made a bid for 
that cotton? 

Mr. Hveues. I believe it was 64. 

Mr. Vurseu. I was given to understand that Anderson-Clayton 
bought the whole thing. 

Mr. McLain. He bought substantial amounts of it, but he didn’t 
buy it all by any means. 

Mr. Vurse.u. Then you had 64 bids, and out of the 64 bidders 
you sold 1 million bales? 

Mr. McLain. That is correct. 


SALE PRICE OF COTTON 


Mr. Vurseiu. Was all of it sold at the same price, or was there a 
little deviation? 

Mr. McLarn. Oh, no; there was a little deviation. The spread for 
middling fifteen-sixteenths inch at port was between 25.5 cents and 
I think 28.2, which was the high bid. 

ont Vurse.tu. When you offered it did you put a floor under it at 
all? 

Mr. McLarn. There was no indication of any floor at all. 

Mr. Vurseuu. Then the only floor that was established was in these 
competitive sales? 

Mr. McLain. That is right. 


AMOUNT OF COTTON OFFERED FOR SALE 


Mr. VurseE.u. I do not see too much the matter with that. How- 
ever, you did sell 1 million bales? 

Mr. McLain. Yes, sir. 

Mr. MarsHatyi. Mr. McLain, what you are doing is actually 
operating under a self-imposed quota? 

Mr. Mclain. Well, of course, we have absolute control of the 
amount we are going to sell because our sales manager and people 
working with him determine what is going to be sold when each of 
these announcements is made, and I think that is the way it should 
be handled, and the way in which you should expeet us to handle it. 
I cannot conceive that you would expect us to accept all the bids that 
come in because I think your committee would be the first one to 
jump down our throats if we did that. 
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Mr. Wuirren. What I am interested in is what determines whether 
it is 1 million bales or 10,000 bales? 

Mr. McLain. As the Secretary indicated at the beginning of this 
cotton sales program, we would sell 1 million bales. That has not 
been said this time. There has been no indication. He has made 
the statement that we are going to get back into the world market 
in cotton with our share of sales, and that is the intent of the group 
currently running the CCC. 

Mr. Wuirren. What would be our share based upon what might 
have been determined as our share of the cotton market? 

Mr. McLain. I think it would be between 3 million and 5 million. 

Mr. Wuirten. I take exception to the 3-million figure. Would 
not that be the minimum amount that we should offer? 

Mr. McLain. Well, again, I don’t think we ought to be telling the 
world precisely how much we are going to sell because that gives a 
lot of people a lot of advantage that I do not believe we ought to give 
them. I think we ought to use our good judgment in seeing that we 
get our share of the world market and not tell everybody in the world 
what we are going to do. 


EXPORTS OF COTTON 


Mr. Wuirren. | would like for the record to show what our export 
market has been prewar, and up until 3 years ago. Could vou put 
that information in the record? 

Mr. McLain. Yes; if we can get it. 

Mr. Wuirren. I would like to have your exports of cotton for a 
period during prewar, and up until 3 vears ago. 

Mr. McLarty. Very well. 


(The information requested is as follows:) 


/ 


Exports of American cotton by marketing years 1935-86 through 1954-56 


Running bales Punning bales 
1935-36 5, 973, 000 | 1945—46 3, 613, 000 
1936-37 5, 433, 000 | 1946-47 ; 3, 544, 000 
1937—38__ 5, 595, 000 | 1947—48 1, 968, 000 
1938-39. 3, 395, 00 | 1948-49 1 747) 000 
1939-40__ 191, 000 | 1949-50 5, 771, 000 
1940-41 : 112, OOO | 1950-51 . ‘ 1, 108, OOO 
1941-—42__ Si 1, 125, 000 | 1951—52__ 5, 519, 000 
1942-43 __ 1, 480, 000 | 1952-53 3, 048, OOO 
1943-—44__ 1, 138, 000 | 1953-54 : 3, 761. 000 
1944-45 2, 007, 000 | 1954-55 3, 445, 000 


Mr. Vursetu. The Secretary has made a public statemenié that we 
are going back into the world market; is that right? 

Mr. McLain. That is right. 

Mr. Vurseviut. Did he make that statement in connection with 
saying that we are ready to sell, or when is this next sale coming off? 

‘When will you offer it, or are you offering it now? 

Mr. McLain. We just offered it within the last 3 weeks, and the bids 
were accepted, and announced day before yesterday. The next bids 
will be in next Tuesday. 

Mr. Vurse.t. Then I presume you made that offer for sale and now 
the next move will be to wait for bids? 

Mr. McLain. That is right; we go out every 2 weeks, Congressman. 
That is the way we have sold lots of our commodities very effectively. 
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Mr. Huaues. This is for cotton not deliverable until after August 1. 
It is a future sale. 


EFFECT OF NUMBER OF BALES OF COTTON TO BE OFFERED ON MARKET 


Mr. Vurse.u. You take the position, probably, if you would say 
you were going to sell 3 million or 6 million bales that that might have 
a downward effect on the world market and necessarily would reflect 
in the local market? 

Mr. McLain. That is right. I think you would expect us, if we 
had a proper sales force, and that is what we are trying desperately 
to get—I think even you, Congressman Whitten, have agreed we 
have made some progress that way, and you would expect ‘the sales 
manager in his own mind to figure out about how much we would need 
to sell in order to meet this situation, and that has been done. 

1 do not think we ought to tell the world about it, because good 
salesmen do not do that. 

Mr. Wuirtren. I would agree with that, but the only thing that 
would make me want to have some private assurance about it would 
be because I have seen you fail to do what I have been led to believe 
the Department would so long until I would like to point it out to 
you in the future and say “this is what you told me before.”’ 

Now, you leave it where I cannot say “you told me differently.” 

I agree with your reasoning that you must reserve the right to 
decide. 

Mr. Vurseuu. I agree that there ought to be some secrecy about 
how much you are going to sell. This is a merc handizing business, 
and we do not want to upset the world market by saying we are going 
to release any great amount, but if you made the statement you are 
going back into the market, and are ready for bids, I do not know 
anything more you can do. 

Mr. McLarty. That has been said. The Secretary made it as plain 
as he could, and I think we are trying to carry out that policy, and I 
think if you give us time, we will. 

Mr. Wuirren. He says the export floor is 27.5, and that we are 
not going to take any less than that. That is 2 cents a pound more 
than they took for the other. So, what happens? The United 
States, instead of really selling cotton ety “mamas Fy and getting back 
into the world cotton market, we have a floor of 27.5 in the United 
States. It used to be 32 and 33. That is when we held it off the 
world market, and promoted foreign expansion, and cut our farmers 
35 percent in their acreage allotments. Now you have changed the 
32 and put it down to 27.5. In effect, that is what it amounts to. 
So, what does it do? Anderson-Clayton and your Mexican cotton 
moves in and with cotton purchased at 25.5 or produced at less. 
They get the market, and we have lowered the world cotton price. 
They are selling, and we are not selling when you offer a fixed price 
or put a floor under it. When you make it a fixed price, they go in 
and get the cotton and still sell under us at any price. 

Mr. McLary. I think you made a good point and I hope you agree 
with us that no matter where we were to put this price, these other 
people, if it were fixed and kept there permanently, still are going 
to sell their cotton. Do you not agree with that, Congressman? 

Mr. Wuirren. I would think they would make every effort to. 
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Mr. McLarin. What other choice do they have? 

Mr. Wuirtten. They have a little other choice in trying to do it 
just like we have. 

Mr. McLain. They do not have as good “Uncle Sam”’ as we have. 

Mr. Wuirren. Unless you listen to the trade—and again, that is 
international cotton trade—and take it off the market? 

Mr. McLarn. Let us listen to the trade and then draw our own 
conclusions. 

Mr. Wuirtren. The Secretary said that is the reason he would not 
sell it last year; that is, that it was the trade, and this thing yesterday 
looks like you have been listening to the trade again. I mean you 
have been listening to the international trade. 

Let me point out again that if you had offered limited amounts 
for sale and sold it, that of itself would put us back in the world 
market, but by offering unlimited amounts and reserving the right to 
accept or not accept bids and when you turn a bid down at a certain 
level, you have thereby established your umbrella over world produc- 
tion and sales again. 

Mr. McLain. Are you saying that when we go out for bids, we 
ought to accept all bids? 

Mr. WuirteNn. I would say that you should, because you should 
have limited the amount that you offered, so that you could afford to 
do so. 

Mr. McLarty. Well, that is possible. 

Mr. Wuirren. I differ with you. You are overlooking the major 
objective in this thing, which is to regain our share of world markets. 
Your attention is geared to the CCC. 

Mr. McLain. That is right, and that is the one I am concerned 
about. 

Mr. Wuitren. You are concerned about CCC, so am I, but you 
are missing a broader one. If you channel all of the United States 
cotton into CCC and have to keep on sitting on it, and hold it paying 
storage, while we lose foreign markets forever you have not really 
protected it or the American taxpayer either. 

Mr. McLain. I agree with you on that. 

Mr. Wuirren. For the maximum results, you have to protect the 
American cotton farmer’s livelihood and quit moving his acreage 
overseas which former policies have done. 

Mr. Daniels, let us find out how much cotton you offered, or how 
many bids you had yesterday and what bids you accepted and what 
bids you turned down. 

Mr. VursevLut. May I ask a question? Maybe I do not understand 
the situation. 

Mr. WuitteNn. Yes. 

Mr. VurseE.u. | understand now that you are going into the cotton 
market, and I understood you to say that you have asked for bids, 
and I asked vou if there was a floor under it, and vou said “No.” 
Now, if there is not any limitation as to what you will take, and the 
public does not know what you will take, then there is not any floor 
under it. Have you said in these bids that you will not honor a bid 
under 27.5 cents? 

Mr. McLarn. I have said that, but we have net made any public 
announcement about it. 
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Mr. Wuirren. They just refuse the bid if it is not at a certain price. 

Mr. McLain. Yes; we just refuse the bid. 

Mr. Vurseuu. I think they have a right to refuse the bid. As Mr. 
Whitten suggests, there may be a lot of logic in what he suggests if 
there was only a small amount involved. 

The question is whether you ought to accept the lower bid. I can 
see where if you accepted a much lower bid you might upset the world 
market. I think you have to use some caution in “that regard and as 
a trader and a businessman, I do think you have a right not to take 
any bid that they offer, unless you are holding a sale like a man who 
is going out of business. At an auction sale, you would take whatever 
they bid, because you have no place to put it. 

Mr. McLary. Of course, Congressman, you realize that there is 
going to be quite a demand for cotton for the next few months. | 
think you are aware of that. I think one of the problems, if we did 
what is suggested here, of going out with limited amounts, we might 
easily force this price up higher because there are people who need to 
buy cotton. 

Mr. Wuirren. | would feel that the reception on your small 
amount would regulate your actions after you offered it. If you 
offer a small amount and if it goes at a fairly good price, then offer 
larger amount. Under that theory you are getting away from hold- 
ing this umbrella over foreiga sales and production. That is the 
point vou seem to be missing, as I see it. I have wrestled and worked 
with this thing and dealt with the experts on it, but I have said that 
we were taking our commodities out of world trade and moving 
American cotton acres overseas. The National Cotton Council took 
out after me on it; your Department took out after me on it, and the 
Farm Bureau did also, as well as various others. 

However, they all agree with me now—every last one of them have 
come around to see what I am talking about. However, now you are 
about to ruin it by establishing a floor which is nothing i in the world 
but establishing that umbrella again. 

Mr. McLain. Well, let me ask you this, if I might, because we 
would like your guidance: Are you saying that we ought to fluctuate 
this price—the minimum price—up and down every 2 weeks? Do 
you think that would be a healthy thing to do? 

Mr. Wuirren. I think you should control it and, again, I am not 
trying to be original. It was the best I could figure out, and I have 
put it up to everybody in the cotton business who is disturbed about 
this kind of situation, and instead of trying to regulate it by putting 
a floor under your bids, you should regulate it by how much you offer, 
so that we can get our cotton back in the world market, and sold. 

Mr. McLain. I agree with you on that. 

Mr. Wuirren. We should do that in order to push foreign expansion 
back and get our farmers back in the business. The minute you 
reduce your 32-cent asking price to a 27-cent asking price, you have 
not necessarily sold a bale of cotton. However, you have lowered 
the world price, but you have still got a fixed price over the production 
of Anderson-( ‘layton and Cook and you have kept your umbrella 
over the world market, and yet you are still talking about selling. 
You sold 1 million bales, you say, under the same circumstances. You 
did not. You moved that cotton because of the fact that you told 
them “that is all there is, boys, and there will not be any more until 
August.” 
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If you had not said that, you would have had a floor if all had been 
available. However, when there is only so much in sight, you can 
sell it. 

Actually, it would be better for you to say how much you will sell 
if you are going to put a floor under it. 

Mr. McLarty. That is what we did with 1 million bales. We said 
how much we were going to sell. 

Mr. Wuirrten. Yes; and in a given period of time. 

Mr. McLarn. Yes, sir; and I think probably that was not wise. 

Mr. Wuirren. I find it hard to agree with a man who sold 1 
million bales which he hoped to sell in a year, and he sold it in less 
than 60 days, and when he tries to sell some more, he changes the 
rules and says he made a mistake in selling the first which he offered. 

Do you not know that that is the first bale of cotton the CCC 
offered for sale competitively in the world market within a period of 
4 years, and you sold it, but now you are changing the rules. 

Mr. Mclarn. I do not know that we have c hanged them materially. 

Mr. Wuirren. You have changed the rules and are starting all 
over again. 

I want Mr. Daniels to tell me in narrative form just what this 
situation is. I helped to appoint the sales manager and | would like 
to have a narrative statement from him about this situation, but I 
get testimony about it from almost everyone else. I want to see 
whether he is earning his salt, because we have a section in the bill 
as to whether to keep a sales manager or not. 

1 want him to tell me in narrative form how they handled this first 

million bales and I want in narrative form what happened in this 
deal, who made the bids, and all of the rest of it. I want the full 
story. I[ will listen to your counsel and advice as to what part of his 
discussion probably should come out of the record later on. 

Mr. Vurse.u. | want to say that if I understood the witness right, 
first, he said he was going to sell 1 million bales and somebody bought 
it—64 people—and now he goes on the market and says officially 
that we are going back into the market, and we are ready to sell 
cotton. 

He does not say how much, and I agree that he is right on that. I 
think their combined wisdom is better than mine. He does not Sav 
what price he is going to aécept or not accept. I think that is good 
business, and I do not see how we can find serious fault with that. If 
we made a mistake by saying how much we are going to sell before, we 
are not making the same mistake again, because we do not say how 
much we are going to sell this time. 

I am ready to hear the evidence, and that is all I have to say. 

Mr. Marsuauu. Mr. Chairman, how much did this cotton go up in 
Mexico within the last day or two? 

Mr. Wuitten. My understanding is that it went up about 100 
points, as a result of this announcement yesterday. I got that 
information by telephone a moment ago from an organization in 
the South which checked on the situation with Mexico City. 

Mr. McLary. Of course, everyone is waiting, Congressman, as 
vou know, to decide what we are going to do. 

Mr. Wuirren. When I said they got the information from Mexico, 
of course, we realize who the big cotton brokers are in Mexico—the 
American financial interests. 
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INVESTMENT OF AMERICAN CAPITAL ABROAD 


Mr. MarsuHatu. That is what I was getting at. The Anderson- 
Clayton Co. and other companies of that style financed by American 
capital are the ones who reap the reward of the increase in price in 
Mexico. 

Where do they pay the income tax on all of the money they make? 
Is that paid in Mexico, or does it come back to the United States? 

Mr. Wuitren. We had an investigation into it, and what happened 
was that during this period when the United States was inviting 
American capital to invest abroad, we made certain tax concessions. 
Anderson-Clayton is an American company and has to pay taxes on 
its American operations. We gave them certain tax concessions on 
money which they make in a foreign country because they had the 
nerve to go over there and invest. Of course, if they knew at the 
time that we were going to hold an umbrella over their operations and 
protect them they r ally had it fine. Most of these companies go 
down and organize a company in Mexico but keep control over it, 
which gets you into the tax problem. 

Our investigators’ report shows that tax concessions are made to 
these people for investing capital abroad similar to that which is in- 
vested in Mexico. 


ATTITUDE OF THE TRADE TOWARD SALE OF CCC COTTON 


Mr. Marsnatt. As I recall the previous testimony before this-com- 
mittee, there are some of these people in these companies who are 
representatives on the Secretary’s advisory committee and they deter- 
mine what sales policies of the Department will be in this regard. 

Mr. Wuirren. Mr. Lamar Flemming, who is the operating head of 
the Anderson-Clayton Co., was on this Cotton Export Advisory Com- 
mittee, but after our committee made the investigation and showed 
who the trade was—that some of these folks on these export advisory 
committees had an interest in keeping United States cotton off world 
markets, the attitude of some people changed. 

Before our report the Cotton Export Advisory Committee, as I am 
told, was 8 against foreign sales on a competitive basis, and 1 for. 

However, when we showed who these international operators were, 
and their interests, they reversed themselves and my information is 
that 7 of them were then for competitive sales and 1 against, and the 
1 against it was Mr. Flemming, who was the operating head of the 
Anderson-Clayton Co., and a fine gentleman, I understand. Cer- 
tainly he is a very successful businessman as the record will show. 

If you folks keep holding an umbrella over him forever, he will have 
it made, and many of our American cotton producers, who are busy 
expanding overseas too, are not disturbed because they are doing the 
same type of business. 

In other words, when many United States cotton brokers get an 
order from Germany, when you are not offering cotton competitive ely, 
they fill it with cotton from Mexico. I went into that in considerable 
detail with a large cotton company in Montgomery, Ala., the Weill 
Bros. They are doing practically the same volume of business in that 
way. 

They have offices in New York and offices scattered all over the 
United States, but in recent years when they got an order from over 
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there, because the cotton here could not be had on a world competitive 
price, they just filled it with cotton from Mexico or somewhere else. 

Last year they bought about 90 percent of their cotton from the 
United States, and this year it would be 24 percent. They bought it 
from the same American traders, but the trade just filled the “order 
from some other country. 

I would like to point out here the difference. For 2 years every 
commodity that the Commodity Credit Corporation had, 19 of them 
were Offered in world trade below the United States price except 
cotton. Then we got them to offer everything they had and they 
sold nearly all of it out and a world of other mmor commodities but 
no cotton was even offered. Why? Unless it was the influence of 
these international traders. 

It was January | of this year, 3 years after we started pressures, 
before they would offer the first bale of cotton for competitive sale, 
and they sold the 1 million bales offered, which they hoped to sell in a 
period of a year, within a period of 60 days. However, when they 
offer the next cotton for sale, they change the rules and regulations, 
and offer the whole 6.7 million bales, establish a floor which established 
an umbrella and sell 10,000 bales, and refuse to sell 640,000 bales for 
which they had bids. 

Mr. Burz. Mr. Chairman, I think it would be unfair to leave the 
impression that it is only the international cotton merchants who 
recommended against the sale of cotton. I have here a letter dated 
February 4, 1955, from the general manager of the Cotton Producers’ 
Association, Mr. D. W. Brooks, in which he says their position has 
been that the Government should not sell its stocks of cotton in compe- 
tition with the growers as long as the CCC holds large amounts of 
cotton and that they, therefore, feel that if the Government sells 
any of its stocks of cotton at any price, that it sells only cotton or 
replace sales of cotton which could be made by farmers, and so forth. 

There were many besides the cotton merchants who made that 
very same recommendation at that time. 

Mr. Wuirren. Mr. Brooks’ letter was incorporated in last year’s 
record. It developed that Mr. Brooks represented a large coopera- 
tive, and at that time they had on hand a lot of cotton. Apparently 
he hoped you would delay your sales program until they could make 
a profit on what they had on hand. 

Mr. Brooks has been to my office since then and has written me a 
letter and I am convinced he now sees we must regain our markets 
through competitive sales. 

Mr. Burz. The situation has changed in time. Mr. Walter 
Randolph of the American Farm Bureau Federation from Alabama 
made the same recommendation at that time. 

Mr. Wuirtren. One year ago? 

Mr. Burz. Yes, sir. 

Mr. Wuirren. However, their attitude has changed; has it not? 

Mr. Butz. Yes, and the situation has changed, and we are now 
selling cotton. 

Mr. Wuirren. Mr. Daniels, how many bids did you receive and 
how much cotton did you sell? What was the total number of bids? 

Mr. McLain. Mr. Chairman, the grand total number of bids— 
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there were some duplications because we had more than one person 
bidding on this same lot of cotton—was on 628,860 bales. 

Mr. Wuirten. And you sold how much? 

Mr. McLarty. We sold 10,487 bales. 

TYPE OF COTTON SOLD 

Mr. Wuirren. The 10,487 bales that you sold you could have 
sold without competitive bid basis due to the type or quality; could 
you not? 

Mr. McLain. Well, of course, we do not know. 

Mr. Wuitren. What type cotton was it that you sold as to staple 
length, grade, and so forth? 

Mr. McLain. We do not have that information available with us 
at the moment, but we will be glad to put it into the record. 

(The information requested follows: ) 


Grade and staple of 10,487 bales of cotton sold by Commodity Credit Corporation on 
offers opened Apr. 24, 1956 
Number 


Classification of bales 


Strict Middling 1%42-inch 3, 780 
Strict Middling 1%-inch 100 
Strict Middling (Sp) '%%.5-inch 413 
Strict Middling (Sp) 7-inch 194 


Middling ?%:-inch 





, 150 


Strict Low Middling 1'%2-inch : : Bat 
Strict Low Middling 2%2-inch : 4 500 
Strict Low Middling (EW) 1%¢-inch 400 
Strict Low Middling (Sp) 1%2-inch- E bes ce 131 
Strict Low Middling (Sp) 1%¢-inch js ‘ 343 
Strict Low Middling (Sp) 12-inch <i “ . se 71 
Strict Low Middling (Sp) 1%-inch . Ss a 1 
Strict Low Middling (G) 1%o-inch i 3 17 
Strict Low Middling (G) 1%¢.-inch “ 4 
Strict Low Middling (G) 132-inech____-_- . ‘ 1 
Strict Low Middling (Brt) 2%o-inch aa . Be 
Strict Low Middling (Brt) !%.5-inch 3 100 
Low Middling 1\%¢-inch _ - - = atte 288 
Low Middling (Lt Sp) 1%:2-inch- r é 15. 3 
Low Middling (Lt Sp) 1%¢6-inch_ - . : tntenlesae 5 
Low Middling (Sp) 1-inch ae eas : J 30 
Low Middling (Sp) 1%2-inch ‘ A 59 
Low Middling (Sp) 1¢-inch 24 
Low Middling (Sp) #%oe-inch------- Joge. 69 
Strict Good Ordinary 1-inch a ae ‘ cai ‘ 96 
Strict Good Ordinary 1'%2-inch ' ie 83 
Strict Good Ordinary 1¢-inch ‘ 2 ee de 105 
Strict Good Ordinary 1%9-inch LU 9 
Strict Good Ordinary %-inch een i : BE ] 
Strict Good Ordinary (EW) 1-inch rs be i pietes we a 4 
Siziet food Orainary (iW) i4es-inoh. - .. ~~. <2. cone nnnnr-- a 6 
Strict Good Ordinary (EW) 1%¢-ineh- = See aan ate 34 
Strict Good Ordinary (EW) 12-inch aan bi ca tient ea 1 
Strict Good Ordinary (Brt) 1-inch phic ie Bien dd wheat eluP kus ] 
Strict Good Ordinary (Brt) 14o-inch___-_--- id aw Gade ~ hein oo OCt whe 4 
Good Ordinary '%¢-inch.._....-.-.----- ss pit pew -aiefm libel 2 


Total_-__- 
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DETAILS OF SALE OF 1 MILLION BALES OF COTTON 


Mr. Wuirren. Mr. McLain, I want to see if the sales manager has 
any standing in the Department. Let us hear from the sales manager. 
He has been. up here three times since we oo him in that plush chair. 
I keep trying to say we gave him a grade 18, but he corrects me and 
says it is grade 17. 

Mr. Daniels, you tell us the story now, because there are so many 
people between you and the top that we want to hear from you. 

Mr. Dantzzs. I will be glad, Mr. Chairman, to do that. 

Mr. Wurrren. Just tell us how you handled the 1 million bales and 
what happened to it. I want the full details. 

I will be glad for you to go over the record and remove any part of 
your statement when you review it, but I feel so strongly about it 
that I want to hear your story. 

If you fix a definite figure below which you will not go, you are in 
effect creating a cotton umbrella, and vou are defeating your purpose. 
I grant you that you could offer the 6.7 million bales at any price you 
could get for it, but I do not believe that is the way to do it. How- 
ever, | would say that it might be smarter than to keep accumulating 
stock and paying $1 million a day storage on it, while you keep moving 
our acreage overseas. However, I do think you could regulate the 
effect by how much you offer and how often you offer. 

Mr. Daniets. To answer your question, when the 1 million bales 
was turned over to the sales department and was put on the market 
the first of this year, prior to the time that we actually offered the 
cotton for sale we contacted our Foreign Agricultural Service to get 
comparable prices, as nearly as they could, of the comparable grades 
of cotton we were offered in the world market, so we would be able to 
offer this cotton on a basis that it would move and yet on a basis that 
would not demoralize world prices. With that information at hand 
we arrived in our office at a price basis below which we would not go. 
That is what we call an upset price. 

Mr. Wuirren. Let me keep the record straight. You were selling 
under a condition whereby the Secretary had announced 1 million 
bales would be all that would be available for a certain period of time. 
The quantity was limited, which would add to the competitive 
situation. 

Mr. Dantets. That is right. 

We are confining this discussion to the 1 million bales of cotton that 
was offered of the !%5 length and shorter. So we investigated the 
situation as nearly as we could and got all the information we could 
regarding comparable prices of comparable grades of that type of cot- 
ton in the market. With that information we came up with a basis 
upon which we said, ‘‘We will not go below this basis in offering this 
cotton in the world markets.” 

Mr. Wuirren. And that, of course, was kept to yourselves. 

Mr. Daniets. That is right. That was our information and that 
was our stock in trade, so to speak. 

With that background information, we went out with our sales 
announcement and offered the cotton. In offering all these com- 
modities I like to compare the buyer and the seller as a couple of 
prizefighters getting into the ring. For the first round or two the bids 
are more or less a feeling out process between the buyer and the 
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seller. The buyer expects that and we accept it as a seller. We do 
not take too seriously the bids we get on the first two or three go- 
rounds, and neither does the seller. The buyer will not take it too 
seriously whether he is turned down or not. We are feeling around for 
a market. We are feeling around for a common ground. So on the 
first bids on the 1 million bales we accepted something like 18,000 
bales. 

The buyers are quick to realize on about what basis our ideas are, 
and so from the second round on we began to increase the volume 
that we accepted because the buyer began. to bring up his prices more 
in line with our idea of what we should sell it for. The net result was 
we get prices we thought were satisfactory based on the original 

calculation that we had made, the price that we would be willing to 
senditi 

The net result was that within 2 months’ time we did sell 1 million 
bales of cotton at prices that we felt were fair to us. 

Mr. Wnairren. At this point I would like you to put into the record 
the amount of cotton that you sold day by day, and who the buyers 
were during that period. 

Mr. Dantets. It was not day by day, Mr. Chairman. We opened 
the bids, I believe, every week. 

Mr. Wuirren. Give us the information the date you did it. 

Mr. Dantes. We have that information. 

Mr. Wuirren. We would like to have it incorporated in the record, 
and the name of the buyer and the price paid. 

(The following information was supplied later:) 

UNITED StaTES DEPARTMENT OF AGRICULTURE, 
ComMopitTy STABILIZATION SERVICE, 
New Orleans, La., January 6, 1956. 
For release at 3 p. m., ¢c. s. t. 
USDA SOLD 18,742 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-EX~1 
and announcement No. NO-C-7, dated December 9 and December 12, 1955, 
respectively, on competitive bid basis, for export only, 18,742 bales of upland 
cotton on bids opened January 3, 1956, F. P. Biggs, Director, CSS Commodity 
Office announced today. 

Buyers and number of bales purchased were: 








| 
Buyer Address Bales 

Licht hc call td ceahadeleablindie a 
Hohenberg Bros. Co-_-- of . a laenadhooet Memphis, Tenn-_---- 3, 222 
Crespi & Co Bis Redibiadatcec ayes retwnwnie| Sa 2 eich esiae 2, 267 
Geo. H. McFadden & Bro-. _ : ‘ | Houston, Tex-- 2, 133 
S. B. Locke & Co__- : wnt Wikis atetnabinkenceaan Rb ods cd 1, 338 
Sternberg-Martin & Co., Inc ad eae ss sont acne II CIR aes 1, 081 
H. Kempner : oA neni | Galveston, Tex-- ‘ 1, 040 
A. Campdera & Co., Inc-- -.- ; ‘ scchiies ; | Dallas, Tex_-. 996 
Otto Goedecke, Inc ; kee | Halletsville, T Rees: 951 
Edmundson-Neblett & Co-. a ? ost bial d at Cy EC 0 ido ke ue 834 
Toyo Cotton Co_. 5 ; im cee eet sae SO dia acne 729 
Allenberg Cotton Co., Inc ‘ R . 7 Memphis, Tenn__..- 600 
H. R. Gould & Co : eee : sueeeitetecee ig New Orleans, La_----- 550 
Japan Cotton Co ‘is Sanda sitcoms soso rips chet ol Ro cid ais rs ; 500 
R. L. Dixon & Bro., Inc_---- = ALES oan ies Sod ee pee cee 2 ft 433 
Volkart Bros., Inc i ei ; New Orleans, La---.- 428 
WS ae =o ceetbnsie seks Muskogee, Okla------- 300 
re ER 2s 8 Se ek. ok bcd eed be eeaeeks Houston, Tex--_-.----- 228 
Anderson, Clayton & Co__-- aed apinaben sree aw ie ; <a hae Casas aad 200 
A. Lassberg & Co___------ Sie Shel Suds. ccctuateetnind abelm tia aiows dene ees EON. .ibascout 200 
Manget Bros., Inc____-.----- I en a nL ee S a oe 192 
Starke Taylor & Son__---- ionomers bm gnbbtakint Jad i ey * Spee eee oe 180 
Hannay Bros_.-- Lambs lbsibebacpebe aah a nculiinihdicd achctabrabe da eeeltind dulainty <httadaed 100 
Patton Bros. Co. of Texas. ce a cate Gdateananned mama cat aa Lace ices ab aekaau wood 100 
oer ae, Se COL. eck oh Sci. ss. wateuudeiabsewabaka oni eh Eiht ee Ge acc). bic 100 
oe camera ecr ha taweesihaetd Memphis, Tenn_- si 40 
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The price range basis Middling 15/16 inch on cotton accepted was from 25.50 to 
28.02 cents per pound. 

The next opening of offers on upland cotton under announcements CN-—EX-~1 
and NO-C-7 is scheduled for Tuesday, January 10, 1956, at 4:45 p. m., ¢. s. t., 
and every Tuesday thereafter excluding holidays, when offers will be opened the 
following day. 

Interested parties should contact the New Orleans CSS Office, 120 Marais 
Street, for full information in regard to submitting offers, Biggs added. 


UNITED STaTES DEARTMENT OF AGRICULTURE, 
COMMODITY STABILIZATION SERVICE, 
New Orleans 16, La., January 12, 1956. 
For release at 5 p. m., c. s. t. 


USDA SOLD 122,878 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-EX~-1 
and announcement No. NO-—C-—7, dated December 9 and December 12, 1955, 
respectively, on competitive bid basis, for export only, 122,878 bales of upland 
cotton on bids opened January 10, 1956, F. P. Biggs, director, CSS commodity 
office, announced today. 

Buyers and number of bales purchased were: 


| | 
Buyer Address Bales 


Allenberg Cotton Co., Inc. | Memphis, Tenn--.-- 5, 289 
Anderson-Clayton & Co-- ‘ : | Houston, Tex 62, 315 
A. D. Brown & Co A . : 5 | Dallas, Tex 227 
A. Campdera & Co., Inc do 3, 345 
Chickasaw Cotton Co . Memphis, Tenn 600 
Cook & Co., Inc do 2, 949 
Cotton Import & Export Co-_---- Dallas, Tex 1, 621 
E. F. Creekmore & Co., Inc- Memphis, Tenn 619 
Crespi & Co- ee ..| Dallas, Tex 1, 650 
R. L. Dixon & Bro., Ine.-...-- iis 5, 52% 
Edmundson-Neblett & Co ‘ ; do 390 
Esteve Bros. & Co., Inc. do... 1, 662 
Farris & Co__. ; ous, a 803 
W.D. Feider & Co--- do 259 
Otto Goedecke, Inc_- Hallettsville, Tex 7, 382 
H. R. Gould & Co : New Orleans, La 1, 244 
Grunow-Hogg & Co Dallas, Tex 1, 290 
Hannay Bros-- re . do 300 
Japan Cotton Co----. F : do... 2, 300 
E. M. Kilgore sae encase aD asiirtaias ; Muskogee, Okla__.___-| 437 
A. Lassberg & Co-___-- a eS ; Austin, Tex- 667 
S. B. Locke & Co-_-.-- ‘ ; Houston, Tex 1, 489 
L. C. Lowe.. ae ; ; Corinth, Miss_-- coe 178 
“ A. Maudr & Co : : | Houston, Tex 1,013 
Geo. H. McFadden & Bro-_-_--- do___- 4, 063 
H. Molsen & Co-____- seine nas Dallas, Tex 2, 250 
Vernon M. Murphy Cotton Co__. Harlingen, Tex 38 
P.G. Pauls & Co _- ‘ : | Houston, Tex 300 
eS Teuseell Cotton Co___- Wills Point, Tex 295 
Schwabach & Co-__........---- % | Dallas, Tex--- 150 
R. G. Sharp & Co. ae smitiie oe : | Lubbock, Tex_-_- 285 
Eugene B. Smith & Co., Inc oes peeks | Dallas, Tex 1, 990 
Starke Taylor & Son__-_- aoe ee. a 61 
Sternberg-Martin & Co., Inc_- pied icp’ ‘ do... 1, 729 
Jack J. Stoneham «& Co... ae Caio — : do.. | 300 
C. Stubblefield & Co_____._- . an , | Hillsboro, Tex 275 
aoe Cotton Co___-- ‘ . usashbubiasili tech on re Beverly Hills, Calif 200 
Pk RR ancacewenes sel inion tite pba aee _.| Muskogee, Okla_- 100 
Toyo Cotton Co-. Sao na ‘iu wey + Dallas, Tex. _- 438 
H.E. Vaughan & RU. cea eae ae ae Ree 412 


om 
> 
ex 
So 


PRI II TON SES Bh io ob kien aid od him attdaldaceaves dh othe | Memphis, Tenn._.....-| 





The price range (basis middling !%6 inch on cotton accepted) was from 25.50 
to 26.75 cents per pound. 

The next es of offers on upland cotton, under announcements “ N-EX-1 
and NO-C-7, is scheduled for Tuesday, January 17, 1956, at 4:45 p. m., c. s. t., 
and every Sileedar thereafter excluding holidays, when offers will be aan .d the 
following day. 

Interested parties should contact the New Orleans CSS office, 120 Marais 
Street, for full information in regard to submitting offers, Biggs added. 
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Unitep States DEPARTMENT OF AGRICULTURE, 
ComMopity STABILIZATION SERVICE, 
New Orleans, La., January 19, 1956. 
For release at 4 p. m., central standard time. 


USDA SOLD 184,797 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-—EX~1 
and announcement No. NO—C-—7, dated December 9 and December 12, 1955, 
respectively, on competitive bid basis, for export only, 184,797 bales of Upland 
cotton on bids opened January 17, 1956, F. P. Biggs, Director, CSS Commodity 
Office, announced today. 

Bales previously announced sold under these announcements totaled 141,620, 
which total after adjustments for errors and omissions is 142,159 bales. The sale 
announced herein gives a total of 326,956 bales sold to date for export. 

Buyers and number of bales purchased were: 


Buyer Address Bales 

Allenberg Cotton Co., Ine 4 Memphis, Tenn___-.----- 1, 137 
Anderson-Clayton & Co__. Houston, Tex 46, 971 
A. D. Brown & Co., svecial aceount Dallas, Tex 3, 417 
A. Campdera & Co., Inc do | 2, 280 
Robert S. Cherry, Jr_-_-- Pine Bluff, Ark- 190 
Cook & Co Memphis, Tenn x 3, 722 
Cotton Import & Export Co Dallas, Tex ; 1, 194 
E. F. Creekmore & Co., Ine Memphis, Tenn 4,571 
Crespi & Co Dallas, Tex_-- 736 
R. L. Dixon & Bro., Ine do | 8, O85 
G. O. Dougherty & Co ; Kenedy, Tex 202 
Edmundson-Neblett & Co Dallas, Tex... 504 
Esteve Bros. & Co., Inc do 1, 606 
Farris & Co. _- do , 261 
W.D. Felder & Co ; do | 999 
Otto Goedecke : Halletsville, Tex 3, 541 
Gosho Cotton Co Dallas, Tex .. 665 
H. R. Gould & Co New Orleans, La_- ; 550 
Grunow-Hogg Co__- Dallas, Tex. _- 7, 710 
Hannay Bros. -- do ‘ ; | 200 
Hohenberg Bros. Co Memphis, Tenn 15, 619 
R. T. Hoover & Co., Ine El Paso, Tex_- 500 
Japan Cotton Co Dallas, Tex. _- 1 1, 254 
H. Kempner Galveston, Tex 471 
E. M. Kilgore Muskogee, Okla | 435 
A. Lassberg & Co Austin, Tex 1, 94] 
8S. B. Locke & Co Houston, Tex- 2, 809 
L. C. Lowe___- Corinth, Miss 415 
Manget Bros_- Newnan, Ga 394 
Manget Bros., Inc__- | New Orleans, La — 6, 055 
V. A. Mandr & Co Houston, Tex 2, 976 
Geo, H. McFadden «& Bro. do 32, 448 
H. Molsen & Co_- | Dallas, Tex 4, 870 
Vernon M. Murphy Cotton Co__- Harlingen, Tex__-- 41s 
P. G. Pauls & Co Houston, Tex 130 
Schwabach & Co Dallas, Tex 326 
R. G. Sharp & Co Lubbock, Tex | 44 
Louis Shwarts Cotton Co Corsicana, Tex. 38S 
Eugene B. Smith & Co., Ine_-. Dallas, Tex 2, 004 
Starke, Tavlor & Son do : 1, 448 
Sternberg-Martin & Co., Inc do 2, 789 
C. Stubblefield & Co : ‘ Hillsboro, Tex. | 1, 804 
Toyo Cotton Co Dallas, Tex -- 300 
H. E. Vaughan & Co- do 1, 886 
Volkart Bros New Orleans, La | 9, 266 
Weil Bros. Cotton, Inc- : | Montgomery, Ala : | 1, 766 

Do 7 Houston, Tex 2, 945 
S. Y. West & Co-. Memphis, Tenn_-- 25 


The price-range basis middling 1546-inch on cotton accepted was from 25.50 
to 26.80 cents per pound. 

The next opening of offers on upland cotton under announcements CN-EX-~1 
and NO-C-7, is scheduled for Tuesday, January 24, 1956, at 4:45 p. m., ¢c. s. t., 
and every Tuesday thereafter excluding holidays, when offers will be openec 
the following day. 

Interested parties should contact the New Orleans CSS office, 120 Marais 
Street, for full information in regard to submitting offers, Biggs added. 
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UNITED STATES DEPARTMENT OF AGRICULTURE, 
CoMMODITY STABILIZATION SERVICE, 
New Orleans, La., January 26, 1956. 
For release at 4 p. m., ¢. s. t. 


USDA SOLD 130,750 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-EX~1 
and announcement No. NO-—C-—7, as amended, dated December 9 and December 
12, 1955, respectively, on competitive bid basis, for export only, 130,750 bales of 
upland cotton on bids opened January 24, 1956, F. P. Biggs, director, CSS Com- 
modity office, announced today. 

Bales previously announced sold under these announcements totaled 326,956 
which with the sale announced herein gives a total of 457,706 bales sold to date 
for export. 

Buyers and number of bales purchased were: 


Buyer Address Hales 
Anderson-Clayton & Co Houston, Tex 44.040 
R. A. Armistead & Co Memphis, Tenn 29 
M. Aura & Co., Inc Dallas, Tex 500 
A. Campdera & Co., Inc- -- do 9, 454 
Chickasaw Cotton Co > Memphis, Tenn 7 100 
Ernst Cohn & Co anaes New York, N. Y 2, 234 
Cook & Co., Inc Memphis, Tenn 3, 462 
Cotton Impoct & Export Co : Dallas, Tex 3, 675 
E. F. Creekmore & Co., Ine Memphis Tenn 2, 837 
Crespi & Co : Dallas, Tex 3, 407 
R. L. Dixon & Bro., Inc do 1,313 
G. O. Dougherty & Co Kenedy, Tex 1,009 
Edmundson-\ eblett & Co-_-_-. Dallas, Tex 656 
Esteve Bros. & Co., Inc do 3. 887 
Farris & Co : do 2, 895 
Otto Goedecke Halletsville, Tex 3, 328 
Gosho Cotton Co Dallas, Tex 309 
H. R. Gould & Co : New Orleans, La 3, 846 
Hannay Bros : Dallas, Tex 600 
Hohenberg Bros. Co Memphis, Tenn 3, 265 
Japan Cotton Co Dallas, Tex 4, O84 
D. E. Japhet & Co., Inc__- Houston, Tex 100 
H. Kempner ; Galveston, Tex 2, 215 
E. M. Kilgore 3 Muskogee, Okla 1, 063 
A. Lassberg & Co Be Austin, Tex 2,390 
S. B. Locke & Co ; Houston, Tex 1, 607 
L. C. Lowe Corinth, Miss 211 
Manget Bros., Inc New Orleans, La } 176 
V. A. Maudr & Co Houston, Tex | 1, O88 
Geo. H. McFadden & Bro do 3, 415 
Miller & Co do 32 
H. Molsen & Co Dallas, Tex | 6, 588 
Vernon M. Murphy Cotton Co Harlingen, Tex | 1, 371 
Frank Oakes & Co Memphis, Tenn 115 
P. G. Pauls & Co Houston, Tex 100 
Reinhart Co do 1, 596 
Schwabach & Co Dallas, Tex 605 
Louis Shwarts Cotton Co Corsicana, Tex 200 
Eugene B. Smith & Co., Inc_- Mailas, Tex 1, 211 
C. Stubblefield & Co Hillsboro, Tex | 326 
Starke Taylor & Son Pallas, Tex 2, 589 
Thompson Cotton Co Beverly Hills, Calif 285 
Toyo Cotton Co Dallas, Tex 00 
H. E. Vaughan & Co do | 1, 280 
Volkart Bros., Inc | New Orleans, La | 4, 654 
Weil Brothers—Cotton, Inc | Montgomery, Ala | 319 
Weil Bros.—Cotton, Ine | Houston, Tex | 502 
J. P. Wesson | Memphis, Tenn 500 
S. Y. West & Co_. . do 120 
Williams Cotton Co do 262 


The price range basis middling '5.»-inch on cotton accepted was from 25.50 to 
26.92 cents per pound. 

The next opening of offers on upland cotton under announcements CN-EX-~-1 
and NO-C-7, is scheduled for Tuesday, January 31, 1956, at 4:45 p. m., c. s. t., 
and every Tuesday thereafter excluding holidays, when offers will be opened the 
following day. 

Interested parties should contact the New Orleans CSS Office, 120 Marais 
Street, for full information in regard to submitting offers, Biggs added. 
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UNITED States DEPARTMENT OF AGRICULTURE, 
ComMopiIty STABILIZATION SERVICE, - 
New Orleans 16, La., February 2, 1956. 
For release at 4 p. m., ¢. s. t. 


USDA SOLD 1583692 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-—EX-|1 
and announcement No. NO-—C-7, as amended, dated December 9 and December 
12, 1955, respectively, on competitive bid basis, for export only, 158,692 bales of 
upland cotton on bids opened January 31, 1956, F. P. Biggs, Director, CSS Com- 





modity Office, announced today. 


Bales previously announced sold under these announcements totaled 457,706, 
which total after adjustments for errors and omissions is 457,647 bales. 


announced herein gives a total of 616,339 bales sold to 
Buyers and number of bales purchased were: 


Buyer 


date for export. 


Address 


Bal 


The sale 


es 
Allenberg Cotton Co., Inc Memphis, Tenn__-_- 4,477 
Anderson-Clayton & Co-.- Houston, Tex 57, 772 
R.A. Armistead & Co Memphis, Tenn_. 93 
A. Campdera & Co., Inc i ® 5, 020 
Ernst Cohn & Co New York, N. Y-~-- 720 
Cook & Co., Inc Memphis, Tenn_.-. 6, 420 
Cotton Import & Export Co Dallas, Tex - 800 
Crespi & Co ; do... 4,913 
G. O. Dougherty & Co Kenedy, Tex 1, 835 
Edmundson-Neblett & Co Dallas, Tex 506 
Esteve Bros. & Co., Inc do ‘ 178 
Farris & Co_ Se gee tedster 1, 672 
W.D. Felder & Co 6. 54. ; 775 
T.J. Flake & Co Memphis, Tenn..-.-- 176 
Otto Goedecke Halletsville, Tex__- 3, 240 
Grunow-Hogg Co_- Dallas, Tex. _- 1, 247 
Hannay Bros do : 300 


Hohenberg Bros. Co 


Memphis, Tenn_--__- 


26, 699 


R. T. Hoover & Co., Inc. ..........- | El Paso, Tex-- 50 
Japan Cotton Co Dallas, Tex : 1, 581 
H. Kempner | Galveston, Tex__--- =f 1, 216 
E. M. Kilgore | Muskogee, Okla__.._- 932 
A. Lassberg & Co. Austin, Tex_ sf 1, 570 
S. B. Locke & Co-_ i Houston, Tex____--- 2. 727 
Manget Bros., Inc Newnan, Ga 200 
V. A. Maudr & Co Houston, Tex- 39 
George H. McFadden & Bro. do : 8, 104 
Miller & Co : ee eccdacaer eel 286 
H. Molsen & Co-- ORE SRR svc nase nes | 2,141 
Vernon M. Murphy Cotton Co_-_- | Harlingen, Tex... 38 
P. G. Pauls & Co : | Houston, Tex. ; 4, 300 
R. G. Sharp & Co. is Lubbock, Tex-..--.---| 388 
Louis Shwarts Cotton Co. Corsicana, Tex__.-----| 206 
Eugene B. Smith & Co., Inec___- B. ' 2a 296 
Starke Taylor & Son__- | epee eae “ll 409 
Sternberg-Martin & Co, Inc , do___. : ae 5, 857 
Thompson Cotton Co Beverly Hills, Calif___| 250 
H. E. Vaughan & Co-- | Dallas, Tex... --- 3,703 
ee ao ene aanaan siebidaied een | New Orleans, La--- 6, 419 
Weil Bros.-Cotton, Inc- Houston, Tex .- 1, 022 
are 5 WEGNER ccisienecccsoccee. ieee .....--| Memphis, Tenn--.. 110 





The price range basis Middling fifteen-sixteenths-inch on cotton accepted was 


from 25.55 to 26.40 cents per pound. 


The next opening of offers on Upland cotton under announcements CN-EX-1 
and NO-C-7, as amended, is scheduled for Tuesday, February 7, 1956, at 4:45. 
p. m., central standard time, and every Tuesday thereafter excluding holidays, 


when offers will be opened the following day. 


Interested parties should contact the New Orleans CSS Office, 120 Marais 
Street, for full information in regard to submitting offers, Biggs added. 
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UNITED States DEPARTMENT OF AGRICULTURE, 
CoMMODITY STABILIZATION SERVICE, 
New Orleans, La., February 10, 1956. 
For release at 8:45 a. m., central standard time 


USDA SOLD 107,130 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-EX-1 


and announcement No. NO—C-7, as amended, 
respectively, on competitive-bid basis, for export only, 


cotton on bids opened February 7, 1956, F 
Office, announced today. 


dated December 


9 and 12, 1955, 
y, 107,130 bales of Upland 
. P. Biggs, Director, CSS Commodity 


Bales previously announced sold under these announcements totaled 616,339, 
which with the sale announced herein gives a total of 723,469 bales sold to date 


for export. 


Buyers and number of bales purchased were: 





per pound. 


Buyer A ddress Bales 

Allenberg Cotton Co., Inc_...-.---- Memphis, Tenn 200 
Andersoen-Clayton & Co Houston, Tex 1, 696 
R. A. Armistead & Co-_-. Memphis, Tenn 232 
A. Campdera & Co., Inc Dallas, Tex 1, 072 
Chickasaw Cotton Co Memphis, Tenn 200 
Ernst Cohn & Co.-- New York, N. Y 1, 000 
Cook & Co, Ine Memphis, Tenn 3, 205 
Cotton Import & Export Co Dallas, Tex 1, 861 
E. F. Creekmore & Co., Inc- Memphis, Tenn 2, 216 
Crespi & Co ‘ re | Dallas, Tex 5, 412 
O. Daugherty & Co ----- Kenedy, Tex 568 

R. L. Dixon & Bro., Inc.----- Dallas, Tex 1, 835 
Esteve Bros. & Co., Inc. do 1,319 
Fs “— & Co sets do 1 647 
W. Weimer & ©o............ do 884 
, ve ae Memphis, Tenn 454 
Oise Goedecke- - - a , Halletsville, Tex 4, 466 
Hannay Bros Sseveawes ‘ Dallas, Tex 100 
W. D. Harvey- do 200 
Hohenberg Bros. Co. Memphis, Tenn 2, 539 
R. T'. Hoover & Co., Ine El Paso, Tex 989 
Japan Cotton Co Dallas, Tex 119 
H. Kempner Galveston, Tex 12 
E. M. Kilgore in Muskogee, Okla 1,913 
A. Lassberg & Co--- Austin, Tex 2, 545 
L. C. Lowe-. ‘ Corinth, Miss 270 
8. B. Locke & Co-.-....-..--- ieaetes - Houston, Tex 765 
ks NO GIO. oc cnconwcidaan= i do 398 
George H. McFadden & Bro. do 28, 553 
Miller & Co it . ae do 95 
H. Molsen & Co_-- é Dallas, Tex 3, 108 
Vernon M. Mur pes Cotton Co.--- | Harlingen, Tex 233 
Frank Oakes & sieiba ian Memphis, Tenn l 
Reinhart Co js ; | Houston, Tex 520 
I em me a Dallas, Tex--_- 2, 515 
rT gel eon ee wdideiaewae | Lubbock, Tex 564 
Eugene B. Smith & C 0., Se suid : Dallas, Tex 860 
Sternberg-Martin & Co., Ine.__-_-- do 3, 776 
C. Stubblefield & Co Hillsboro, Tex 1, 358 
Starke Taylor & Son--._- 3 7 , Dallas, Tex 1, 166 
Pa RS ee ee eee Muskogee, Okla 856 
nes. INN Ro re ersten . Dallas, Tex 740 
I ck ..| New Orleans, La 24, 164 
EE es SOs SINS fos hcp dinekicicnanaaaciaaeuas en .| Houston, Tex-_-.- 504 
The price range Middling !5¢ inch on cotton accepted was 25.80 to 26.73 cents 


The next opening of offers on upland cotton under announcements CN-EX-1 


and NO-C-7, as amended, is scheduled for Wednesday, 


February 


15, 1956, at 


4:45 p. m., c. s. t., inasmuch as Tuesday, February 14, 1956, is a nonwork day for 


this office. 


Interested parties should contact the New Orleans CSS Office, 
Street, for full information in regard to submitting offers 


120 Marais 


, Biggs added. 
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UNITED STATES DEPARTMENT OF AGRICULTURE, 
COMMODITY STABILIZATION SERVICE. 
New Orleans, La., February 10, 1956. 
For immediate release 
SALE OF COTTON FOR EXPORT 


On announcement dated today, released at 8:45 a. m., ec. s. t., covering sale of 
107,130 bales of cotton sold for export, the price range Middling 1%» inch on 
cotton accepted was incorrectly stated at 25.80 to 26.73 cents per pound, F, P, 
Biggs, director, CSS commodity office, advised the correct price range should 
have read 25.80 to 27.63 cents per pound, 


UnitED STATES DEPARTMENT OF AGRICULTURE, 
“COMMODITY STARILIZATION SERVICE, 
New Orleans, La., February 18, 1956. 
Yor release at 9 a. m., ¢c. s. t. 


USDA SOLD 82,154 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-EX-1 
and announcement No. NO-—C-—7, as amended, dated December 9 and December 
12, 1955, respectively, on competitive bid bas’s, for export only, 82,154 bales of 
Upland cotton on bids opened February 15, 1956, ¥. P. Biggs, Director, CSS 
Commodity Office, announced today. 

3ales previously announced sold under these announcements totaled 723,469, 
which total after adjustments for errors and omissions is 723,327 bales. The 
sale announced herein gives a total of 805,481 bales sold to date for export. 

Buyers and number of bales purchased were: 





Buyer Address | Bales 
Anderson-Clayton & Co Houston, Tex ‘ 36, 182 
R. A. Armistead & Co Memphis, Tenn | 76 
A. Campcera & Co., Inc Dallas, Tex 336 
Chickasaw Cotton Co |} Memphis, Tenn---- 482 
Cook & Co., Ine ao 8, 313 
Cotton Import & Export Co Dallas, Tex 1, 859 
E. F. Creekmore & Co., Inc Memphis, Tenn | 1,031 
Crespi & Co Dallas, Tex 200 
G. O. Daugherty & Co Kenedy, Tex | 127 
Edmundson-Neblett & Co Dallas, Tex | 1, 464 
Esteve Brothers & Co., Inc do 538 
W. D. Felcer & Co do 22 
Ferrier, Mason Smith & Co New Orleans, La-- 110 
Otto Goececke Halletsville, Tex | 3, 002 
W. D. Harvey Dallas, Tex 651 
Hohenberg Bros. Co Memphis, Tenn 9, 710 
D. Kk. Japhet & Co., Inc Houston, Tex 809 
H. Kempner Galveston, Tex 2,942 
E. M. Kilgore Muskogee, Okla 763 
A. Lassberg & Co Austin, Tex 347 
L. C. Lowe Corinth, Miss 484 
8. B. Locke & Co Houston, Tex | 1, 403 
V. A. Maudr & Co do 525 
Geo. H. McFadden & Bro do 1, O85 
H. Molsen & Co Dallas, Tex... | 2, 621 
Vernon M. Murphy Cotton Co... Harlingen, Tex 394 
Frank Oakes & Co Memphis, Tenn 676 
teinhart Co ; Houston, Tex- Sone 151 
Schwabach & Co é Dallas, Tex 1, 407 
R. G. Sharp & Co Lubbock, Tex 200 
Eugene B. Smith & Co., Ine ; Dallas, Tex : 797 
C. Stubblefield & Co ‘ Hillsboro, Tex----_- 590 
Starke Taylor & Son : Dallas, Tex : 1, 439 
H. E. Vaughan and Co ; do ad 211 
Weil Bros.-Cotton, Inc. oe F a Montgomery, Ala - 1, 207 





The price range Middling '%¢6-inch on cotton accepted was 25.50 to 26.32 cents 
per pound. 

The next opening of offers on Upland cotton under announcements CN—E X~-1 
and NO-C-7, as amended, is scheduled for Tuesday, February 21, 1956, at 4:45 
p. m., ¢c. s. t. 

Interested parties should contact the New Orleans CSS Commodity Office, 
120 Marais Street, for full information in regard to submitting offers, Biggs 
added. 
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UNITED STATES DEPARTMENT OF AGRICULTURE, 
ComMobiTY STABILIZATION SERVICE, 
New Orleans, La., February 25, 1956. 
For release at 10 a. m., ¢. s. t. 


USDA SOLD 85,641 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-—EX-1 
and announcement No. NO—C-—7, as amended, dated December 9 and December 
12, 1955, respectively, on competitive bid basis, for export only, 85,641 bales of 
Upland cotton on bids opened February 21, 1956, F. P. Biggs, Director, CSS 
Commodity Office, announced today. 

Bales previously announced sold under these announcements totaled 805,481, 
which with the sale announced herein gives a total of 891,122 bales sold to date 
for export. 

Buyers and number of bales purchased were: 


Buyer Address Bales 

Anderson-Clayton & Co___-- ‘ . Houston, Tex- 40, 721 
A. Campders & Co., Inc_ es j a ..| Dallas, Tex. -.- 1, 903 
Chickasaw Cotton Co-_--...-..--- a ; Memphis, Tenn- 222 
Cook & Co., Inc... 5 eoas do... 13, 841 
E. F. Creekmore & Co., Inc- = paderie do_. 52 
Crespi & Co-- ae 7 Dallas, Tex -- 3, 686 
R. L. Dixon & Bro., Inc-_-- : ‘ do_. 1, 579 
Esteve Brothers & Co., Inc_-- : do__ 1, 245 
Farris & Co-_- : . ni do_. 82% 
W.D. Felder & Co--- do_. 1, 978 
Otto Goedecke- - -- wie eo ciesene es -| Halletsville, Tex_-_--- 1, 659 
W. D. Harvey & Co- | RN Enis nn eg 80 
Hohenberg Bros. Co--- Memphis, Tenn_ 12, 393 
D. E. Japhet & Co., Inc--- seen aia = ..| Houston, Tex- 154 
E. M. Kilgore ; Muskogee, Okla. 1, 262 
S. B. Locke & Co_._- 5 wines wbsdeeks _ ..| Houston, Tex- s 120 
Manget Brothers, Inc- -- ._..| Newnan, Ga 168 

Do-__ a ‘ alia | New Orleans, La 793 
Vernon M. Murphy Cotton Co---- ; .-| Harlingen, Tex... 133 
Schwabach & Co tas F Dallas, Tex. -_- 7 2 
Sternberg-Martin & Co., Inc_------ cae ; do_. ; | 1, 268 
Weil Bros.-Cotton, Inc__--__- j sane ....-| Houston, Tex. 1, 559 


The price for middling fifteen-sixteenths-inch cotton was 25.53 cents per pound. 

The next opening of offers on Upland cotton under announcements CN—E X-1 
and NO-C-7, as amended, is scheduled for Tuesday, February 28, 1956, at 4:45 
Dp. , 6. 2% 

Interested parties should contact the New Orleans CSS Commodity Office, 
120 Marais Street, for full information in regard to submitting offers, Biggs added. 


UNITED STATES DEPARTMENT OF AGRICULTURE, 
COMMODITY STABILIZATION SERVICE, 
New Orieans, La., March 2, 1956. 
For release at 9 a. m., ¢. s. t. 


USDA SOLD 109,578 BALES OF COTTON FOR EXPORT 


Commodity Credit Corporation sold, pursuant to announcement CN-EX-1 
and announcement No. NO-C-—7, as amended, dated December 9 and December 
12, 1955, respectively, on competitive bid basis, for export only, 109,578 bales 
of Upland cotton on bids opened February 28, 1956, F. P. Biggs, Director, CSS 
Commodity Office, announced today. 

Bales previously announced sold under these announcements totaled 891,122 
which total after adjustments for errors and omissions is 890,422 bales. The 
sale announced herein gives a total of 1 million bales sold to date for export. 




















Buyers and number of bales purchased were: 
Buyer Address Bales 
Allenberg Cotton Co., Inc__- babie~ greeted ean estadas+ees en ee, 2... 100 
Anderson-Clayton & Co--.- an ME ci oxic 56, 357 
A. Campdera & Co., Inc eo eae 1, 801 
Cook & Co., Inc--- : ee | Memphis, Tenn----- : 3, 042 
E. F. Creekmore & Co., Inc. , p 2 itmsdacteeacets 1, 367 
Esteve Bros. & Co., Inc... lke : : s . wal Dallas, T ee 863 
Farris & Co--- aes do-- 2, 846 
Hannay Bros do_-.- ‘ 125 
Hohenberg Bros. Co---_-_-- . | Memphis, Tenn--.-- 1, 350 
H. Kempner : ; | Galveston, Tex_-_-- 3, 564 
E. M. Kilgore Muskogee, Okla_-_--- 1, 082 
S. B. Locke & Co : : ; ; | Houston, Tex_____- 600 
Geo. H. McFadden & Bro---- ; do--- ee ik 23, 706 
H. Molsen & Co---- . eee ee ae wa 5, 346 
Frank Oakes & Co_. : | Memphis, Tenn_---- 1, 299 
P. G. Pauls & Co 2 | Houston, Tex ______- 752 
Starke Taylor & Son r= S s Dallas, Tex 1, 678 
Weil Bros.-Cotton, Inc | Houston, Tex ; 3, 700 





The price for Middling '5{s-inch cotton was 25.50 cents per pound. 
As tnis completes the sale of 1 million bales, the amount authorized under this 
program, no further bids will be considered. 


COTTON OFFERED FOR SALE AFTER DISPOSAL OF 1 MILLION BALES 


Mr. Wuirtren. The cotton program, so far as the Department was 
concerned, was over with the sale of 1 million bales. The last bid 
was on February and actually consummated around the first of March. 
What has been the occasion of the delay in offering any other cotton 
from that time until now? 

Mr. Dantes. Mr. Chairman, all I can do as general sales manager 
is to offer the merchandise for sale when it is turned over to me. 

Mr. Wuirtren. And that would come from a higher level? 

Mr. Dantets. Yes. 

Mr. Wuirten. Can you tell us what caused the delay? 

Mr. McLain. As you know, the Secretary had indicated in the 
announcement this was all that was going to be sold between then 
and the first of August, so that was a commitment that could not be 
violated, we thought, and I think that you would agree with that. 
You might disagree e that he should ever have made the commitment, 
but once it was made I think you will agree he should not have violated 
it. That is the way that we felt about it. From that time on this 
thing was reviewed and it was decided we would begin and get into 
operation to sell for delivery after August 1, which we are currently 
doing. That decision was made by the Secretary. 

Mr. Wurrren. What was the date of that decision? 

Mr. McLain. It was February 28, I believe 

Mr. Warrren. And when were your regulations and your announce- 
ments for bids sent out? 

Mr. McLain. As quickly as we could review the thing with the 
people in industry.. This is not asimple thing that you are dealing with 
when you have as much involved as we have here. We do not want 
to get off on the wrong track in the regulations. We think this is 
something that is going down the road for several years. It is some- 
thing that will not be over in 2 months. 

Mr. Wuirtren. I would like to believe you are right. Up until 
now it has been something that has been several years ahead of us. 





| 
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That is what has me upset. This has been a long fight. You moved 
1 million bales in 60 days and it disturbs me very much to see the 
matter bogging down as it would appear it has. 

Mr,:-McLain. The only thing that I can say, if you feel that way, 
is that it bogged down if the decision was made to move only 1 million 
bales. I had nothing to do with the decision at that time. Once the 
decision was made, we felt that it had to be complied with. As you 
noted in this announcement, there has been nothing said about the 
quantities whatever, and I think that is very wise. 


CHANGES IN CONTRACTS FOR SALE OF COTTON 


Mr. Wuitren. We come to this last matter, and you made your 
announcement and changes in the contract. I want a statement of 
what changes you made. 

Mr. McLain. We will furnish that in detail because the changes 
are quite numerous. 

Mr. Wuirren. I would like them for the record. 

(The information is as follows:) 


COMPARISON OF DIFFERENCES BETWEEN THE NEW UPLAND Corton Export 
PROGRAM AND THE 1-MILLION-BALE PROGRAM 


The terms and conditions of sale under the new upland cotton export program 
differs from the earlier 1-million-bale prozgram on 4 main points, as follows: 

1. Free substitution in exporting privately owned cotton for cotton purchased 
under the new prozram from CCC will be permitted; whereas under the 1-million- 
bale prozram, the identical bales purchased from CCC had to be exported. 
Under legislation in effect at the time the million-bale program was announced, 
the identical bales of cotton purchased from CCC for export at reduced prices 
had to be exported. During the period:these sales were being made under that 
prozram, lezislation was enacted that provided ‘“‘Sales for export shall not only 
include sales made on condition that identical commodities sold be exported, 
but shall also include sales made on condition that commodities of the same 
kind and of comparable value or quantity be exported, either in raw or process 
form.”’ Under the free substitution provision, cotton merchants are much 
better able to handle their inventory, and in addition are better able to supply 
just the kinds of cotton desired by the foreign importers. Under the million-bale 
prozram, domestic exporters often had to export cotton purchased from CCC, 
even though they knew it was better than or did not fully meet the importer’s 
requirements. ‘This was the case since all cotton purchased from CCC under 
the program had to be exported. If the purchaser had not other export sale 
against which he could deliver cotton purchased from CCC, he, of necessity, 
had to deliver the cotton against the sale:for which it was purchased. 

2. The program, as announced on April 17, provided that purchasers could 
have the cotton purchased from CCC sampled and then determine if they desired 
that all or none of the cotton obtained under a specific sale be reclassed for settle- 
ment purposes. No reviews were to be permitted. After considerable study, 
the program has just been amended to provide a more lenient basis for settlement. 
Under the amended provision, the purchaser can have the cotton sampled, and 
then determine if he desires that all cotton of the same grade and staple length 
in any one warehouse purchased under the same sale be reclassed for settlement 
purposes. In addition, under the amended provision, reviews of any such category 
of cotton may be made, and settlement then must be made on the basis of reviews. 
Under the 1-million-bale program, purchasers were permitted to obtain samples 
from the cotton and then determine on which bales settlement would be based on 
the reclassification. Since the identical bales purchased from CCC had to be 
exported under that program, purchasers were often in the position of having to 
export the cotton purchased from CCC against a particular sale, even though 
the quality of the cotton was better than required to meet the quality require- 
ment of the sale. Under these conditions, they had no opportunity to take ad- 
vantage of the full value of the cotton. Since free substitution is provided under 
the new program, purchasers will be better able to handle their inventory in such 
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a manner as to take advantage of cases of this kind. We are of the opinion that 
the amended provision relating to classification for settlement purposes contained 
in the new program is nearly as favorable insofar as price is concerned as the pro- 
vision of the 1-million-bale program. 

3. Under the new program, bids are accepted on an in-store basis. Since free 
substitution is permitted, purchasers will make full use of their entire inventory, 
including cotton purchased from CCC against which exports must be made and 
their other stocks of cotton, in determining which bales will move into export 
and which bales will go to domestic mills. The location of the bales of cotton 
will always be taken into account, and the cotton will tend to move in those 
channels which reflect the least total transportation charges. For example, under 
the new program cotton in the mill area, even if purchased from CCC, will be 
shipped to mills, and cotton at the ports, even if from privately owned stocks, 
will generally move into export. CCC will bill the purchaser for standard densitv 
compression for bales compressed to standard densitv. Under the 1-million-bale 
program, CCC sold all the cotton on a port basis with any compression included 
in the port price since the identical bales purchased from CCC had to be exported. 
Under that program, sales on a port basis appeared to be the most desirable 
method of sale. Since cotton purchased from CCC under the new program can 
move either into export or to domestic mills, sales on an in-store basis appear 
preferable for this program. However, it is agreed that from a purely price 
standpoint, this particular provision of the new program is less lenient to the 
purchasers than under the million-bale program. We are of the opinion this 
difference will account for an average of slightly less than 1 cent per pound; 
perhaps 75 or 80 points. 

4. Under the new program, CCC will make available for sale all qualities of 
upland cotton in its inventory and listed in the catalog. This will make it possible 
for purchasers when determining just what qualities of cotton to purchase from 
CCC to consider all of their outlets for cotton (both domestic and export) and 
their current inventories, and then purchase from CCC those qualities at such 
locations as are desired to balance out their stocks. Under the million-bale 
program, CCC sold only cotton having staple lengths of !%¢— inch and shorter. 
These qualities of cotton are the ones that were in greatest surplus in the United 
States supply as well as in CCC’s stocks, and at the time the announcement was 
made (August 12, 1955), were the main qualities in excessive supply. This 
provision of the new program is much more lenient and should, from a price 
standpoint, be very helpful in moving cotton into export channels during the 
next marketing year 

Mr. Wuirtten. Now, orally, I would like to have you briefly describe 
what they embody. 

Mr. McLarn. I think that Mr. Raper can do that better because 
he is familiar with the actual development. 

Mr. Raper. There were 3 major changes in the program, from the 
i-million bale program. In the 1-million-bale program the identical 
bales sold by the Commodity Credit Corporation had to be exported. 
Under this program, we allow free substitution of bales of free cotton 
for cotton purchased from the Commodity Credit Corporation. 

The second is this: Because identical bales had to be purchased; 
we have a provision under which the purchasers could look at the 
cotton and determine just what bales they wanted reclassed. As 
you perhaps know, cotton tends to change when it stays in storage 
for years, and under our program we allow purchasers to have the 
cotton reclassed if they think it may be of lower quality than listed 
in the catalog, so when they buy the cotton they will be paying for 
the cotton of the quality they think that they are getting. 

Then the third major change is that the other cotton sold at port. 
The identical bales had to be exported, therefore we had a common 
basis for allowing all the bales going out through the port. Under 
this program, since we allow free substitution, the cotton can go either 
to port or it can go to the mills; therefore, instead of pricing the cotton 
at port we priced the cotton back in the warehouse where the cotton 
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is stored, since the individual purchaser has the option of shipping 
the cotton for export, or to domestic mills. 

Those are the three major changes. 

Mr. Bercer. There is one more. For the 1 million-bale sale we 
sold only fifteen-sixteenths staple or less, and in this all qualities in 
the entire catalog are available. 

Mr. Marsna.t. I think that the record ought to show that we are 
all very pleased that the sales exceeded the Department’s expectations. 

Mr. Wuirten. I think that we are highly pleased at that. But if 
you have something that you cannot sell, you usually do not hel 
yourself by holding it too long because you have a big storage bill 
to pay. You have a storage bill to pay in the period that you do not 
sellit. Frequently it is much better to work yourself out of a problem 
by selling than it is by holding and holding and holding. Retaining 
our share of the world market and putting cotton back in business on 
a competitive basis to protect the American farmer against this foreign 
expansion, I am afraid, has been overlooked in the past. I am afraid 
that it is being overlooked by you people. Merchandising is some- 
thing that you suggest, but a whole lot of the rules of merchandising 
should be changed when absolute necessity dictates that you get back 
in business. If you have lost your markets and your acreage and 
you have to regain them, that is a fact that should be written at the 
top of the page in connection with these merchandising practices 
that you talk about. I say that you should consider both. But 
I am afraid too little weight is being given to that absolute necessity. 

Now, just so much cotton is going to be sold throughout the world. 
During this period when you have turned down bids on cotton and 
while you are waiting for new bids, how much of that available market 
will these people grab up in other countries so as to limit still further 
the amount of the available market open to us? What is your 
judgment about that? What about these people in Mexico moving 
in and getting the available market? 

Mr. Dantets. The best information that we can get is that there 
will be about the same amount of cotton bought and sold between 
now and September 1, within reason, regardless of our price. In other 
words, what I am saying is that the best information we are able to 
gather from the trade is that we will sell just about as ak cotton 
at this price as we would sell if we reduced the price 1 or 2 cents more. 
There is nothing sacred that I know about the first price we accepted. 
And the very fact that it is not anything sacred or anything firm 
about the first price we accepted is the best indication that we do not 
need to fear too much these foreign countries stepping in, or buyers 
stepping in and covering their requirements from foreign countries 
because that very element of uncertainty that we have injected into 
our selling program is one of the best reasons and one of the ways of 
preserving that market for ourselves at the best price you can get 
each time you are offering cotton. 

Mr. Wuirren. Mr. Daniels, I am no cotton expert, but I believe 
I am about as much of a cotton expert as you gentlemen, with all due 
deference to you, because I do not think that. you have been in that 
activity either. 

Now, it seems to me that if you would offer a given amount of cotton 
and take bids then you are back in the market, but as long as you turn 
down bids at a certain level and the rest of the world can be sure that 
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you are not taking less money than that, and because you are not 
taking less money than that, you still have your umbrella over foreign 
countries. We return to being the residual supplier which has about 
ruined us. If you had sold this cotton at 25% cents, the benefits to 
the American cotton farmer, so far as protecting his acreage is con- 
cerned, and getting him back into these foreign markets, would far 
outweigh the difference in dollars and cents in price. 

The point that I make and what disturbs me 1s the people who have 
advised the shortsighted policy the Government has been following 
for a long period of time are those people who benefit from the um- 
brella over their products. The only people I find that have opposed 
truly competitive bids where you offer so much at competitive bid 
and keep it small enough to where there will be competition for it 
and then sell it, are not those who agree on protecting the American 
cotton farmer and producer. Those who have been responsible for 
keeping us from selling it at all, by Government policy, are those who 
benefit by the course you are following at the moment, so I cannot 
help but wonder if they do not still have the same influence in the 
Department. I say that frankly. 

Mr. Vursewu. I understand, hewever, that you have gone back 
into the market and you intend to stay in the market. 

Mr. McLain. That is right. 

Mr. Dantets. Right or wrong, and I want to confess, that even 
with your limited knowledge of cotton, Mr. Chairman, it is vastly 
more than mine, but cotton is a commodity in which each bale of 
cotton has its individual characteristics. It is not like selling wheat, or 
corn. So in order to give the greatest latitude to the buyer in choosing 
which cotton he wants, it is almost necessary—and you are not 
going to hinder your sales—to make available all the cotton in the 
catalog because of the bales of cotton we have each bale has its 
individual characteristics, and also location is an important factor. 

So to take 500,000 bales of cotton, or 1 million bales of cotton of 
all the kinds we have presents an entirely different program than it 
was when we said that we were offering 1 million bales of cotton of 
fifteen-sixteenths length and shorter. There are relatively few 
grades of it available under that type of program whereas in this 
program all of your cotton is available. 

Now, you were limited in the very thing you wanted to do. You 
were limited in your market. If in this type of program you say that 
you can only offer half the catalog, or a tenth of it at one time—and 
you must remember because when. buyers want to buy they want to 
buy what they can sell, and of necessity we must offer all of our 
cotton if we are going to sell all of our cotton. 

Now, what I think you mean, Mr. Chairman, if you will pardon 
me—and I do not want to put words in your mouth—is that the suc- 
cess of this program will depend on not limiting our offers, but limit- 
ing our take of what we will accept, either accepting more or accept- 
ing less, depending upon what acceptance we get in the market of the 
offerings we make. 

We can increase what we accept, or we can decrease what we ac- 
cept, based upon the price we are willing to take as different world 
conditions and different market conditions change. And that to me 
is a rather sound merchandising approach to this thing. 
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Mr. Vursett. May I comment? I think that you have raised a 
very good point, and I think you are absolutely right. 

Another thing, the United States is a responsible nation. Our 
merchandise, even though it may be culled pretty carefully, is gen- 
erally supposed to be good in this country. I have generally found 
in the retail business, or the wholesale business, that the people who 
want to buy are attracted to a certain extent by the type of people 
that are selling. 

If you go to Chicago you might want to go to Marshall Field’s if 
you wanted to buy a suit. The same thing is true with regard to 
hardware or any other commodity. I think so long as you go into 
the world market and you are willing to sell anything you have you 
can be just a little independent because you are the biggest people in 
the world anyhow. 

Mr. Wuirren. Mr. Vursell, let me point out the other side of this. 
The United States has a vear’s supply of cotton in excess of its needs. 
It has been built up by holding that cotton off of world markets for 
a long period of time. 

Mr. Vursexu. I think that you and I are in agreement on that. 
Maybe we should have sold a little bit more. 

Mr. Wuirren. That is our situation. We have 6.7 million bales 
at least that we do not need. Neither is there a place in the world to 
sell 6.7 million bales of cotton. You refer to the fact that they have 
gone back into the market yet when they could have sold 636,000 
bales of cotten they sold only 10,000 bales. There is some issue here 
on the question. ‘They had bids for 636,000 bales of cotton and they 
accepted bids on 10,000 bales. That is all they sold. JI am willing 
to have their side of it. 

Mr. Vurseii. Who bought the 1 million bales? 

Mr. Wuirren. That will be in the record. Something like 40 
percent was bought by Anderson & Clayton, who urged the Depart- 
ment not to sell because the cotton would not sell. 

Mr. Dantes. May | clarify something, and this to me is very 
important as sales manager. 

Mr. Wauairren. It is important to me. I never was more serious. 
I started this thing, but I am weakening. 

Mr. Dantets. This is a very important thing to me. Is what you 
are saying we should have taken this 1 million bales of cotton at what- 
ever price spread we were offered? If you are, you are saying what 
you want the sales department of the United States Department of 
Agriculture to do is to completely demoralize world markets. 

Mr. Wauirren. I have not said that. 

Mr. Danrets. That is what I thought you were saying. 

Mr. Wuirrsen. I am not saying that. Iam saying that you should 
govern your actions by the effect on the market. If you offered 
100,000 bales of cotton you know that would have little effect on the 
world market, do you not? One hundred thousand bales more or less 
would not upset the world situation, would it? 

Mr. Danrets. That is obviously true. 

Mr. Wuirten. I am saying you have to protect yourself against 
what you discussed. The question is whether you will protect your- 
self by putting a floor on what you take which puts an umbrella over 
the world, or by limiting the amount you offer. Which approach do 
you take? <A while ago you argued that each bale of cotton had an 
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individual characteristic. I will agree that that is more or less true. 
I will say in the cotton trade they break it down into certain classes 
and types and things of that sort. You made a very sound argument 
for offering by sample. 

Now, you say that each bale has certain characteristics and the 
fellow wants to buy exactly what it is, but you refused to put out 
samples and let them buy from samples which is not the way that you 
handle wheat or anything else. You did not sample it and put it on 
the table where they could buy from the sample. I think you made 
an error there based upon the best information I can get. 

Mr. Dantes. The best information I can get, and we studied the 
sampling very carefully, is that it has certain elements to recommend 
it. It has certain features which discourage it. The main thing is 
this: Cotton is sold generally on the basis of samples. But there are 
about 7,000 to 7,500, as I understand, different sampling rooms 
around the country in the cotton area. Every merchant has a 
sampling room where they sample and sell a bale here or a bale there. 
It would be an almost impossible task and a very costly and expensive 
task to the Government, with the concentration of the cotton it has, 
to sample the volume of cotton that we hope to sell. 

Mr. Wuirten. If you were going to put on the market tomorrow 
the 6.8 million bales of cotton that you have and accept bids against 
the 6.8 million bales, perhaps you had to put a floor beneath which 
you would not go because 6,800,000 bales on the market would 
wreck the whole world market. You did not have to put your 6.8 
million bales on the market. The point that I make is that you should 
have offered it by sample in small lots to where you would not destroy 
the market but would sell. You should announce to the world that 
you are going to sell periodically in small amounts until you get 
your normal share of the world market. 

Mr. Danrets. How much smaller can we go than 10,000 bales? 

Mr. Wuirren. You cannot go much smaller but your offering was 
6.7 million bales. You could have sold 638,000 bales but you sold 
10,000 bales. 

Mr. Dantets. We have done what you are talking about, and you 
are complaining. 

Mr. Wuirren. I am talking about vour offerings. How much of 
vour supply did you make available for bid? When you accepted 
bids, how much of your cotton did you make available to the bidders? 

Mr. Dantets. All of it. 

Mr. Warten. 6.8 million bales. When you make 6.8 million 
bales available, you protected yourself by reserving some right on 
the bids. I will agree if you are going to offer the whole 6.8 million 
bales you have to reserve to yourself some stopping point. 

Mr. Danrets. That is right. 

Mr. Wuirren. And I am arguing with you that it would have 
been much more sound, instead of making 6.8 million bales available, 
to have made certain quantities available on a competitive bid basis. 
Under the conditions that you are talking about, vou got bids for 
636,000 bales but vou sold only 10,000 bales. 

Mr. VurseE.u. First you said that if you put this all on the market 
you would wreck the market. Then your position has been up until 
just now that you ought to accept whatever bids there were. You 
have got to do either one or the other. You are bound to protect 


il 


oo a EE NRE 





63 


yourself with a floor. It would seem to me like the wise thing to do 
would be to offer everything you have got in the cotton line. That 
does not necessarily mean that you are offering 6.8 million bales of 
cotton. 

Mr. Dantevs. Whether you offer it or whether you do not, the 
6.8 million bales is a market factor. 

Mr. Wurrren. It is in sight. 

Mr. Daniets. It is in the show window and everyone in the world 
knows we have it; so whether it is offered or whether it is not has a 
very small influence, | believe, in the price that you receive from day 
to day. 

Mr. Wuirren. I think my friend’s knowledge of cotton is more 
limited than mine. 

I would like to say that the Cotton Council has come around to sales 
and the Department of Agriculture has come around to sales, and a 
few years ago [ did not have anyone with me. 

This is involved: Is it better to offer all your supply when you 
know that you have enough to break the world market, and reserve 
the right on the bids you take; or is it better, knowing that the world 
cannot absorb all that cotton, to offer a limited amouat and accept 
the bids and thereby start moving your cotton? That is the question. 

Mr. Vurse. Of course, that is a debatable question. 

Mr. Wuirren. That is right. That is the point I am making. 

Mr. Vurseuu. There are two sides to that question. It would 
seem to me that if you are going into the market you should go all 
the way in knowing that we are not going to sell 5 million bales and 
we are not going to sell 8 million bales. The world knows we are not. 
But we have to come back into the market again, and we are offering 
any cotton we have. Of course, we have to protect ourselves, whether 
you call it putting a floor under it or what. 

I think the sales manager is a pretty good bargainer. I would 
send him out to trade horses for me. I think his argument is pretty 
sound. 

I am starting from here today. I am not starting from what we 
did someplace else. 

Mr. Butz. Mr. Chairman, I think we make a mistake to prejudge 
the success of this program inaugurated at this stage. It is true 
that we only accepted bids for 18,000 bales. This is the pattern we 
always expect on initial bids in any program. 

We sold over a billion pounds of cottonseed oil in the last 18 months. 
The initial bids accepted on that were very low indeed until the mar- 
ket became stabilized. 

I think the pork-purchase program we have had in recent months 
was such that the initial bids were all rejected, and we bought nothing. 
The next week the bids came back in line. 

The amount offered initially does not mean too much, as the buyers 
try to feel us out. J think it is important to point out that the objec- 
tives of the Department of Agriculture are identically the same as 
vour objectives, Mr. Chairman; namely, to move this cotton into 
foreign markets as rapidly as you can and at as realistic a price as can 
be gotten. You and the people who manage this program in the 
Department have honest differences of opinion on the best way to 
proceed. I think our objectives are identical. 
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What I am pleading for at the moment is not to prejudge this 
program now, because based on the experience we have had with 
similar programs in the past we nearly always have a very small 
quantity of sales on the first bids, where the market tries to feel our 
pulse to find out what they have to pay for it. Surely; they will not 
pay a cent more than they have to pay. 

Mr. Wuirtren. Dr. Butz, I appreciate your statement, and I can 
see that. I have been one of those in the Congress who has not 
wanted to write an act to require you to sell. I have wanted you to 
determine how far to go from time to time as long as you do sell. 

I might say to my colleague from Illinois that the sale of this 
cottonseed oil and the other sales, which have worked very well, were 
insisted upon by me. I brought it up with the Department and 
pointed out that they had authority, and my friends over there were 
saying it would not work. It did work. 

Finally after 3 years I got them to offer a million bales of cotton, 
and that worked. Events have proven I have been right all along 
up to this point, and my friends there are still differing with me. 
That is all right. 

Mr. VursgE.u. I think the record will show that both Mr. Andersen 
and I rather encouraged you and went along to a certain extent. 

As I understand it, we have arrived at the point of what you want 
done. Then I think we have to renew some confidence, if we have 
lost any, and give these men our moral support, and I think we should 
give the Secretary of Agriculture our moral support, and may I 
suggest that probably we may be better Congressmen by virtue of 
experience than they would be, but they may be better salesmen than 
we are, because of their knowledge and sales experience in world 
markets. 

I think we are ready to do business now. We have hung out the 
sign. I want to go forward from here, and help our sales manager, 
Mr. Daniels. 

If we can make any suggestions which would be helpful to them 
I am in favor of that. I am wondering where we are going from this 
minute right now, because I want to go over to see a Senator on a 
matter pretty soon. Are we nearly through? 

Mr. Wuirrten. I want to develop this a little further. I will try 
not to keep you too long. 

We have argued the point, and I think the record is clear as to why, 
naturally, | am disturbed; because I have had so much delay in the 
past. I could not get the De partment to offer anything competitively. 
Then they offe1 ed a limited amount and sold for dollars. Then we 
could not get them to increase it. Finally we got it increased. 
Finally we got them to go to other commodities, such as the cotton- 
seed oil and others and that worked. Then we ‘thought we had the 
cotton problem whipped last year, and they told us they would start 
selling cotton in August 1955, and then the ‘y waited until January 1, 
so there was another delay, right after I had been led to believe that 
the regulations were prepared and it was ready for release. 

Then when we got through that, they limited offerings to the 
1%«sths cotton, which does not interfere with our major foreign compe- 
tition at all. Then we sold that 1 million bales in less than one-third 
the time expected; then you waited 6 or 8 weeks to offer any more. 
Then we sell only for delivery after August, because somebody made 
a promise he would not sell any more. 
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You can see why I am suspicious, when you had bids for 636,000 
bales and sell only 10,000 bales. I have gone to considerable lengths 
to put my side in the record. I am glad to have your side. 

If I have not thought to ask the question, or if in my interest and 
energy in this matter I may have acted as though I am precluding you, 
I am giving you the chance now to put in anything else you want, on 
your side. 

Mr. Vurseuu. Mr. Chairman, may I put in another word? 

Mr. Wuirren. I want their full side of the story. 

Mr. MchLaun. I think we have given our side, Congressman. 

Mr, Wuirren. The next thing is: Are we going to sell this cotton 
and regain our normal share of the market and protect these cotton 
farmers or not? How much cotton are you going to sell? Iam not 
asking with regard to next week or the next week or the next week, for 
I do not want to pin you down. Are you going to get your market 
back by taking the bids you get, or are you going to continue to put 
floors under it, which is another umbrella over foreign expansion and 
foreign production? 

Mr. McLain. The Secretary has made his statement on that, 
Congressman; that we are going to get our share back. I think that 
ought to be evidence enough. He is a trustworthy man, as I observe 
him. I think that ought to speak for itself. That is our order. 

Mr. Wuirren. How often are you going to offer this cotton for 
sale? How often are you going to receive bids? 

Mr. Danrexs. As we started the program, we are receiving bids 
every 2 weeks, on Tuesday. The reason we are offering it every 2 
weeks is the mechanics involved in the processing of this business, be- 
cause the catalog had to be deleted after every sale, and it is a tre- 
mendous mechanical job, they tell me. We are taking immediate 
steps to work with the New Orleans office to speed that process up in 
the hopes that in the very near future—as I think I can say—we 
can step the bids up to being received every week. 

Mr. WuirteNn. That is what got the trade upset or the people who 
call me upset, because you had it on a weekly basis and now it is every 
2 weeks. 

Mr. Dantets. That is right. We have told everyone in the trade. 
The trade well knows the tremendous amount of work involved in 
doing this job. 

SALE BY SAMPLES 


Mr. Wuirren. Could I ask you to review your decision with re- 
gard to this sampling business, so that cotton does move by sample? 
You get better bids many times with samples. It is something that 
should have further study by the Department, in my judgment. Is 
it getting further study? 

Mr. McLain. We have given it a lot of study since you made the 
suggestion when we were up earlier, Congressman. In my own 
mind I felt that if it could possibly be done we ought to do it. We 
have not had anyone who has indicated, on the volume we are talk- 
ing about, it is practicable. If you can give evidence it is we would 
like to have it. 

Mr. Dantets. I have no objection to it if it is practical. 

Mr. Wuirren. Notwithstanding this experience yesterday, can we 
rely on the fact that unless you are stopped at the Secretary’s level or 
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higher you are going to keep this cotton moving in world trade at such 
prices as it takes to move it? 

Mr. Dantes. Mr. Chairman, you can rely on the fact that as long 
as I am General Sales Manager T am going to keep all of the com- 
modities that are turned over to me for sale mov ing into markets, 

Mr. Wuirten. And taking whatever action is necessary to keep 
them moving, to get back to the point of regaining our normal share of 
world markets? Nobody has referred to more than that. 

Mr. Danrets. Insofar as I am given that authority that will be 
my policy. 

Mr. Wuirren. You said a while ago that you can sell only what they 
will let you sell. Unless it is the policy of the Department 

Mr. McLain. Again let me repeat what the Secretary said. While 
you disagree with him, I think you have extreme confidence in his 
integrity. 

Mr. Wuirren. I would believe what he told me. I have not argued 
with him about not breaking his word on the 1 million bales. I might 
argue as to his wisdom in making the promise. 

What is that statement, and can we rely on it? I would like for the 
record to show it. 

Mr. McLain. Yes. I cannot quote the statement here, but we will 
furnish it from the record of the press conference he had. I think 
it ought to be quoted precisely as it was in the press conference. 

(The information is as follows:) 





MEMORANDUM REGARDING STATEMENTS BY SECRETARY BENSON IN CONNECTION 
WitH PosstBLE VoLUuME oF Export UNpbrER Corron Export PROGRAM 


On February 28, 1956, the United States Department of Agriculture announced 
& new export sales program for Commodity Credit Corporation stocks of upland 
cotton, with shipments under the program to begin August 1, 1956. No estimate 
of possible volume of exports under the program was given in the announcement. 

At the time the export program was announced (February 28, 1956), Secretary 
of Agriculture Ezra Taft Benson held a press conference in his office in Washing- 
ton. Speaking of the export-program announcement, in his introductory remarks 
in opening the press conference, the Secretary said: 

“We anticipate that this will be a continuing program, and we hope it will be 
effective in helping us to get back the markets we have lost through the years and 
make us really competitive.” 

Later during the press conference, the Secretary was asked: ‘‘How many bales 
do you anticipate this (the new program) would move? * * * More than a million 
bales (in reference to the earlier special export program)?” 

The Secretary’s reply was: 

“Oh, ves. You see, through the years we have sold, I think, as I recall, in the 
neighborhood of 5 million bales. It is down until this year, probably the end of 
the cotton year, we probably would have sold only about what, 2 million bales? 

“So we have got to recover, and I think we will be successful in getting it back. 
We are going to sell it in an orderly fashion with due regard to the question of 
keeping markets orderly and not disrupting them, and we expect to do it without 
working any undue hardship on our friends abroad, our friendly countries abroad. 
But we are going to be competitive. 

“This is notice to the world we are not going to continue to hold the umbrella 
over the rest of the world, and we are going to be competitive, and we hope also 
there will be some little adjustment in the domestic price in the support level so 
that will help out also.” 

Still later in the press conference, the Secretary was asked: “Mr. Secretary, 
what are you thinking in terms of this capture of the world market? Can you 
put a percentage figure on it or a bale figure?”’ 

The Secretary’s reply to this question was: 

“Well, I think for quite a number of years we were exporting in the neighborhood 
of 5 million bales. I have that figure in mind, although I don’t say it should be 
5.1 or 4.9, but we have got to start regaining the markets we have lost.” (A 
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question at this point was: ‘Somewhere in that neighborhood?’’) The Secretary 
continued: “I would think so. It may take some time to get back to that again. 
We are down to less than half of that this year.”’ 

Mr. McLarn. In effect it simply meant that we were going to get 
back in the market and get our share of the world market. 

Mr. Wurrren. Through normal channels, for dollars? 

Mr. McLain. That is right. I was in Geneva just when this was 
made up. It was quite an upsetting development; let me tell you it 
was. 

Mr. Wuirten. | know it was. This decision of yesterday is not a 
State Department decision; is it? They have not stopped you? 

Mr. McLain. This decision was made by the Department of 
Agriculture and nobody else. 

Mr. Wuirren. And it does not represent any change in your atti- 
tude about moving this cotton on such a basis as it takes to move it? 

Mr. McLain. No, sir. 

Mr. Warren. We can rest assured that you will carry out this 
announcement of the Secretary, and we are on the road? 

Mr. McLarn. I think that is right; if you will just give us time to 
demonstrate it. 

Mr. Wuirren. I will say again I think that you need to give 
thought to regulating the effect, by how much you offer and how 
often you offer it as against the present policy. That is beyond my 
reach. Certainly if the present policy as you describe it does not 
work and you do not begin to move cotton, then can we count on 
your making such changes as it may take to move cotton to the 
point of getting our foreign markets back? 

Mr. Danrets. You can most certainly count on my making recom- 
mendations to my superiors. 

Mr. Wuirten. In other words, you are not stuck with your present 
approach if time proves it does not work? 

Mr. McLarty. We do not commit ourselves to anything in any 
announcement, Congressman. 

Mr. Wuirtren. I would like to say again for the record that I have 
not tried to write a flat requirement into law because I can realize 
that some ability to change and meet these things as they come up 
is essential to making this sales effort work. You have given me 
assurance that this does not reflect the influences of these inter- 
national cotton operators, and that it is in line with what you consider 
good business policy. I accept that at its face value. 

I have the highest regard for each of you. We will just have to 
judge you not as men but as salesmen, by seeing how much you sell. 
In the final analysis that is what counts. As you say, you did not 
sell all the others the first day. 

With that note we will leave the subject. I want to make myself 
available if I can be of any assistance in expediting this program, 
because our farmers cannot stand further acreage reductions. We 
need to protect the Government as best we can on its investment, 
but we are ruining the Government with our prior policy, so far as 
investment is concerned, of just holding on to these millions of bales 
of cotton, paying storage, while our acreage moves overseas. 

I believe this whole change in attitude was concerned with attempt- 
ing to regain our share in the world market, so our folks could stay 
in business. 








68 


May I thank you for your courtesy in coming down. I hope you 
will put these regulations and various things in the record. Our 
committee will be interested in following up this program and would 
like to be kept informed as to developments. 

Thank you very much. 

Mr. McLain. Thank you very much, Mr. Chairman. 
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